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ISIBILITY GOOD—Aviation*seeks new business ceilings as the 
National Air Races in Los Angeles add wa athe rise in prospects. 
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A TALE OF TWO BRIDGES 


@ When the four 15%,” hold down cable bands to the main cables and 


cables that suspend the fasten various types of cable clamps. 


fomeus Sevokiye Beidge Unlike those in the Brooklyn Bridge, these bolts ar: 
were swung from the sup- not merchant iron. Bridge designers, like engineers 
porting towers across the every other industry, today demand the finest all 
East River in the late sev- steel where safety must not be compromised. They 
enties, it marked a real triumph in the engineering are two and one-half inches in diameter with lengths 
world. Upson iron bolts and bolt ends were used to up to more than three feet. They are husky bolts with 


hold the supporting cables. a serious duty ahead of them for many generations 


Today, on the other side of the continent, the Golden Upson, too, has a serious duty ahead—to suppl) 


Gate Bridge is fast taking shape. Its span is more industry with quality headed and threaded products of 


than two and one-half times as long as the main every kind—bolts, nuts, rivets, turnbuckles and special 


span of the Brooklyn Bridge. Its cables are 36 inches headed and threaded items. Standard products are avail 


in diameter. But Upson bolts able from most supply distri- 


and nuts are again being butors. Special alloy items 


used. This time to attach the made only to specifications. 


When writing Republic Steel Corporation for further information, please address Department BW. 
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New Business 








wondering whether 
wuling business is once 
their way after steadily 
For the last 3 months 

: getting back this kind 
encouraging rate, accord- 
S received from the coun- 
stockyards. While in 
all hogs reaching these 
by truck, that percentage 
go> in June and 67.3% 

In March trucks delivered 


n July only 57.39. Cattle 
‘truck took the biggest 
61.2% in May to 60.9% 

and 55.6% in July. Truck ship- 

f cheep and lambs still show no 


rs O1| S ‘} 

iefnite trend 
| te tt " 

Blackhawk Hotels Co., which oper- 
~ hotels at St. Paul, Minn., and else- 
¢ avoids unpleasant comments 
bbout higher prices in its dining rooms 
- placing on each table a neatly printed 
ed showing typical increases in various 

ic of food over last year. The notice 
price imcreases average 
these have necessi- 


tates that all 
i30,. says that 


advances in selling prices and | 


ss with the good selling phrase, 


Will appreciate your fair considera- 


® 
rest in trailers has grown so rap- 
his year that the National Automo- 


d t 
inged to reserve a separate floor to 
them. Nine companies have 
ready signified their intention to dis- 
are their products, and others are yet 
me. The show opens Nov. 11. 
aad i 
TERNATIONAL BUSINESS MACHINES 
lloy RP. is going into home-building in a 
hey g way. Some 350 homes valued at 
; $2,000,000 are to be built for sale at! 
ths employees at Union, N. Y. In- | 
ith lually styled Colonial homes, chiefly | 
trame construction, having six rooms 
ns. attached garages have been ap- 
roved by the Federal Housing Admin- 
Dl ration for imsurance of mortgages 
of raging $3,600 per house. 
7 
I SOUNDING an alarm when the carbon- 
noxide concentration from an air- 
il- ne engine exceeds 0.02%—the dan- 
mark—modified gas indicators have 


1 developed by the Bureau of Stand- 
1s rés in Cooperation with the National 
\cvisory Committee. The bureau has 
ommercially available indicators 
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deep in trouble 
When figures jam / 


| Every hour of every day business depends on figures; they flow 


through every office, factory, and store in a never-ceasing stream. 


Show committee of New York has| Figures are the very life blood of business. Ever since the first 


Monroe Adding-Calculator was made and sold twenty-four years 


ago, Monroe has played the major part in simplifying, speed- 


ing, and cutting the cost of producing accurate business figures. 


Monroe offers 197 different models: calculators, adding 


| listing machines, bookkeeping machines, check writers and 


signers. Each Monroe is compact and desk-size, each one has 


the famous ‘‘Velvet Touch” keyboard that takes the strain from 





Duplex registers, one for group totals 
and sub-totals, and one for grand totals 
and sub-totals . . . automatic negative 





totals and sub-totals. 


NEW GROUP AND GRAND TOTAL 
ADDING-LISTING MACHINE 


figuring. Back of every Monroe 
machine is a nation-wide figure 
service, rendered to every Monroe 
user through 150 Monroe-owned 
branches from coast to coast. 


Try a “Velvet Touch” Monroe 
on your own figures. The nearest 
Monroe branch will arrange it 
without obligation, Write for free 
copy of booklet, we Only I Could 
Work On Your Desk For An Hour.”’ 
Monroe Calculating Machine 


Co., Inc., Orange, New Jersey. 





waiting for that prosperity corner? 
_ MISTER - you'e on it! 


NC ae 


RE YOU waiting to let your competitors modernize 
first? They’ll undersell you when they do. 


Are you waiting for a continuation of earnings, so capital 
expenditures will be easy? That's putting the cart before 
the horse. First spend wisely, then earnings follow. 


Are you waiting for labor to quiet down before you in- 
crease investment? Modern tools such as W&S Turret 
Lathes help labor (AND YOU) earn more in shorter 
hours with less effort 


Are you waiting for material prices to come down before 
your capital investment goes up? Modern machines can 
increase profit in the face of mounting material costs, 
by increasing production and so cutting overhead, and 
by cutting scrap loss and reducing secondary operations. 


Don't wait too long —there’s business to be had right 
now. Whether it's trading dollars or business at a profit 
depends largely on your equipment. We're prepared 
to prove how your profit on turning operations can be 
increased immediately by our equipment. Write 


WARNER & SWASEY 


Turret Lathes 
Cleveland 


Make This the Turning Point to Increased Earnings 


and altered them s 
| use on planes. Th 
| of the gas in air wi 
without danger 
level, but the percer 


an increase in altit 


MUNICIPALITIES 

for revenues, freq 
proving eye on the 
their bank deposits. 
| the rate paid by bank 
Bednarek, assistant 
ing the state board , 
up with the Wiscon 
Mission an increase t 
haps as much as 1° 

to annual revenues 

$30,000. 

| MAINE has been 
time about the com; 
sters which comes fr 

| and Nova Scotia 
been hints that Nev 
buy lobsters from for 
der the impression 


| 


macrurous crustaceans 
Lobsters look a lot alik 
upshot is that Everett F. ¢ 
tary of the Maine Dev 
mission, has worked o 
Dorrance, Sullivan & ‘ 
counsel. Next year th 
will carry a tag, certifyi 
of origin and their unta 
alogy. 

7 
We have found out tl 
almost inexhaustible mark 
of the coach passenger 
Gray, president of the | 
“Before the low rates wer 
| of the passenger departme: 
this class of travel up as 
buses. They were sufterin; 
featist psychology, but th 
entirely changed now. 1 
departments have their te 
| thing today and they are 
let loose.” 





e 
PURVEYORS of cosmetics 


makeup can anticipate new 
the advent of television. M 
shades and tones have not 
termined, but the British B 
| Co, in its experiments has 
following color combinatior 
at least some improvement or 
tenance aw naturel: light yell 
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Kl } Din LAY 
SUA “Vv / Packages Illustrated: # Hair brush in rigid transparent container of Protectoid 
Henry L. Hughes Company % Sleep Soft baby blanket in Protectoid window 
container—-Marshall Field & Co., Inc Manufacturing Division & Iris water 
C KAG | N . MATE R IAL bottle in Protectoid window container—-Davol Rubber & ® El Producto Cigars 
PA - Xmas wrap of Protectoid--G. H. P. Cigar Co., Inc. @ Harvester Cigars 


mas wrap of Protectoid Consolidated Cigar Corp 






q power .. PLUS 


(fives PACKAGES plate glass pullin 
y / ( 









+ IT DOES NOT SHRINK - IT DOES NOT STRETCH 
«It is not affected by humidity changes « It is not 


Yet Protectoid is, perhaps, the most ver- 





plus permanent protection. In Pro- 





tectoid, the Celluloid Corporation has satile of all. The ready applications of 





affected by temperature changes - It is waterproof 











produced a packaging material that « & os mechan ot eueunts Gite onl this lustrous, crystal-clear, pliable sheet 
offers greater transparency plus abso- permanently (actually a weld) + It does not dry out range from transparent wraps and win- 
ute non-stretching, non-shrinking with age + It is germ-proof + It is grease-proof dow containers to washable molded 
qualities that cure many packaging ills. oD ae © pemient eateny tes Ge eeey peng covers and even completely transpar 


















Such grave faults as wrinkled, broken ent rigid containers. 
wrappings or warped, torn window The field is wide open for ingenious 
cartons are automatically overcome—and with them, the need- completely novel ideas that were never before practical. Protec- 
less expense and dealer dissatisfaction which they cause. toid is available down to the tissue-thinness of eighty-eight hun- 
Protectoid is the latest achievement of Celluloid Corporation. dred-thousandths of an inch (.00088"), or as thick and rigid 
Few realize that this concern discovered Celluloid over sixty-four as desired. There are various formulas to meet special needs 
years ago and still produces every ounce of this original plastic. Your request will bring a 16-page technical booklet suggesting 






few stop to think that Celluloid and the related non-inflammable many specific applications in the field of transparent packaging 


reach the public CELLULOID CORPORATION - 10 EAST 40th STREET - NEW YORK CITY 
ESTABLISHED 1872 
Sole Producer of Celluloid, Lumarith and Protectoid. (Trademarks Reg.U.S Pat Off.) 





neterials, such as Lumarith and Protectoid, 
today in over 25,000 different forms. 
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IF YOU ARE WORKING ON A TRANSPARENT PACKAGE 
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cheeks, green for th. 
| brows, dark yellow ee Wa 
Ss and full red inside ; ’ 
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MOR E Positive DRI ‘ FS DROUGHT aid isn’t | \ ASHI 


| governmental agen more tha 
t / out ' homa are pushing a ponders ‘ 
. : available seed loans His spen 
en teen good credit ratings. 7 2 
NEEDLESS ep ae rming * 
‘ meee =| ready whenever rain :  -. 
POWER Loss) Me | prepare soil for se since he 
. ; Eugene P. Gum, ex high or | 
| the Oklahoma Banke: Large ° 
a . own sho¢ 
Atways Dry” is a : hecking 
which claims to mal . b 
tiles and leather im; eesues ™ 
dust, perspiration. | constant 
| licensees are being s economic 
making a great number: town ane 
|industrial items. So no limit 
curtains, bedspreads, s! : 
holstery, sail cloth, 
|ings, clothes for men patural : 
| (you know) infants | 
e 
COOPERATIVES don’t Coats 


bi vas Sia _ 3 i | 
cUT COSTS ” INCREASE PROFITS }any more than do oth < likely t0 


. revenue 
tivated by the orthodo) of reven™ 


When transmission drives slip and waste power, production costs When an oil price oo 38 
mount. When transmission drives wear and fray and stretch, | Tillamook, Ore., rec: set. tiv 
maintenance costs climb. | co-op reduced its price | » aad 
a ; ’ ’ {cost level. When pr _— 
Morse Positive Chain Drives banish power losses and high main- started quoting below + went GOW 
tenance costs. Morse Positive Drives cannot slip. They are positive, hung out a sign advisit most ae 
certain and sure. They transmit power 98.6% efficiently day in and bers to patronize the Supreme 
day out. MORSE POSITIVE DRIVES do not require expensive cusivdiy. The war ca dispose 0 
maintenance and repairs. Many Morse Drives have been on the job armistice ply drive 
for 20, 25 and 30 years without any maintenance other than oiling. ° the demat 
AND now it is a med . 
banish (or at least allev: I 
Only f{ 





visualizes 


| 


Why not knock N. P. L. (Needless Power Loss) out of your plant? 
Replace your worn-out, horse-and-buggy drives with Morse Posi- Before a meeting of 

tive Chain Drives. Specify Morse Drives on new equipment you Renchalaateal “wh Satis gram thai 
install to decrease your power and maintenance costs and increase NH mA ‘Abrah at ' Roosevelt 
your profits. Phone the Morse man in your territory for more in- ' - a he on 
formation, or write to us here in Ithaca, today. 


down on, 





the new drug which is ca 

and belongs to the adrena 
‘ ther dir 

|is said that experimental ther ¢ 


TEETH—not tension—turn MORSE CHAIN DRIVES encouraging results wit » aioe 
templating suicide and ting PW 


state of mind which 

conventional “morning aft 
e 

KING EDWARD'S coronatior 

already influencing styles 11 

It is hard to get a good grip on a smooth-faced wheel. It is nearly as difficult States. Such colors as crows 

to get a good grip and turn a grooved wheel. But it is easy to grip purple, regal blue, and 

a toothed sprocket. That is the sound principle behind Morse Chain : 1 hy 

Drives. Teeth, not tension, tura them. They cannot slip and waste power. be vigorously promoted by 

ers. Colored shoes are gett 


WRITE FOR THIS BOOK peQ break each year, anyway, but t ron form wh 


> : Cash oul 
Send for this Morse Stock Book that tion will give added impetus ee oF 
illustrates and describes the Morse Silent hues nok sty 
and Roller Chains and Morse Flexible , 
Couplings in stock for immediate delivery. e 


put spen 


municipal 
dustries ¢ 
ment mor 
s slowly 
f their 


Congr 
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surance 
] ‘1¢ 
MORSE CHAIN co | ANOTHER success in the w cemend 
. a : —_—— it be put 
pests which plague farmers a 
ITHACA NEW YORE lformer avenue of agricult ros aSIS tha 
DIVISION OF BORG WARNER CORP, | ; to ue it 


|perity in the Northwest. S , 
theory. 
MORSE 4, itv DR 
F ER CHAIN RIVES e IPLIN 


|which are resistant to the 
|have been developed. As 
| Utah-Idaho Sugar ts renovatit ; 
paring to reopen this fall its t es 
4 in Yakima Valley, Wash. T! praisal 
SILENT AND ROLLE C ve <a LUTCHES 


revealed 
quish hi 


'were dismantled several years 
the white fly ruined beet prod 
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washington Bulletin 


y \SHINGTON ( Business W eek Bureau )—Business looks on with 


more than 
ynders 


idle interest while Maine prepares to vote, studiously 
hat’s ahead if we’ve gone only half way with Roosevelt. 


His spend-to-save note in last week’s radio chat, intended as dis- 


arming 
since he ma 
high or low. 


reply to critics of extravagance, is ominous. Particularly so 
de no direct promise to balance budget at any figure, 


Large spending will continue. Even Landon, wearing Coolidge’s 


own shoes, would have difficulty 
checking it because of powerful 
desires beaten out by Roosevelt's 
constant hammering at theme of 
economic freedom and security in 
own and country. And there’s 
no limit to program Roosevelt 
visualizes im conservation of 
natural resources. 


Courts No Bar 

Court decisions are much more 
likely to dry up anticipated sources 
of revenue than knock down the pur- 
poses for w hich the money is needed. 
Example: The budget still includes in 
prospective receipts $134,000,000 from 
Railroad Retirement Tax Act which 
went down in lower court and is al- 
most certain to be counted out by 
Supreme Court. Court decrees don't 
dispose of Roosevelt programs, sim- 
ply drive him to substitutes to satisfy 
the demands created. 


Pump Well-Primed 

Only phase of the recovery pro- 
gram that is ending, only phase that 
Roosevelt is able definitely to shut 
down on, is industrial pump-priming, 
but spending is so widespread in 
other directions that it scarcely will 
be missed. While he is still permit- 
ting PW'A to dole out small sums for 
municipal utility projects, heavy in- 
dustries are discovering that govern- 
ment money spent in other directions 
is slowly raising the a power 
of their normal outlets. 


Another Cash Leak? 

Congress will demand continued 
relief appropriations, regardless of 
form which next year’s program takes. 
Cash outlay for soil conservation is 
just getting under way and crop in- 
surance is Opening up new drain in 
demand of farm organizations that 
it be put on cash instead of “in kind” 
tasis that Wallace proposes in order 
© de it to his ever-normal-granary 
theory. 


Will He Let Go? 

An indicator of Roosevelt’s own ap- 
praisal of his future course will 
revealed in decision whether to relin- 
quish his emergency power, expiring 
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AGENCIES OUT — AND IN 


To dissipate apprehension 
caused by continued expendi- 
tures for multiplying activi- 
ties, Roosevelt will lay heavy 
stress later in campaign on 
his long-pending plans for 
government reorganization. 
Because some surgery is in- 
volved, the actual operation 
had to be deferred until after 
election. But, apart from in- 
troducing better administra- 
tive functioning and minor 
economies, net effect will be 
to incorporate many New 
Deal additions in permanent 
establishment, © 











Jan. 30, to vary the gold content of 
the dollar. 


Course Indicator 

Disposition made of the $2,000,- 
000,000 “exchange stabilization fund” 
derived from the profit on dollar de- 
valuation in 1933 also will be a straw 
in the wind. Permitted to revert to 
the Treasury’s general fund it be- 
comes a potential addition to excess 
reserves offsetting the Federal Re- 
serve’s apparent disposition to keep 
the financial situation under control. 
Part of it may be needed to stabilize 
dollar exchange when France devalues 
the franc but theory that it will be 
sterilized for the account of the So- 
cial Security Board to carry the load 
in the next depression is | Pn by 
fatalists. 


Extension of Power 

Extension of power, expiring Mar. 
3, to use government obligations, in- 
stead of commercial paper, as backing 
for Federal Reserve notes will, it is 
reported, be recommended over the 
opposition of Senator Glass, watch- 
dog of the Reserve. 


Rival Drought Plans 
President’s statement that long- 
term drought adjustment program 
will be worked out in accord with 
state governors and planning boards 
is reassuring. This is in line with 
Landon’s views but report of Roose- 


velt’s drought area committee, pre 
viously cooked up in Washington, 
still leaves room for doubt. Making 
capital of the emergency, the Cooke- 
Tugwell-Hopkins contingent urges 
that “federal government extend its 
authority along lines of positive in- 
fluence.” 


Shift in Attack on TVA 
Coalition of Tennessee Valley util- 
ity companies shifts its attack, drops 
one case in favor of another challeng 
ing legality ef TVA, which is now 
busy at President's direction on plans 
for developing a grid system of 

transmission throughout Valley. 


Power Men Speak Up 

Debate in World Power Confer- 
ence on public ownership 
prompted by aggressive attitude of 
Maurice P. Davidson, Mayor La- 
Guardia’s New York representative. 
evoked wildly applauded assertion 
from John C. Dalton, manager of 
County of London Electric Supply 
“If we want to develop our industry 
to the advantage of our consumers 
and small investors, let us, for 
heaven’s sake, keep the politicians 
out.” 


issuc 


Cable Rate Revision 

Hearing before Federal Communi- 
cations Commission week of Sept. 26 
on revision of international cable and 
radio rates will determine instructions 
to be given delegates to October 
meeting in Warsaw of International 
Telegraph Committee, preparatory to 
international treaty conference at 
Cairo in 1938. American communi 
cation companies favor unified rate 
that would increase toll on code mes- 
sages by 16%, cut rate on plain lan- 
guage by 30©,—a net increase to large 
users, 


Ready for the Oceans 

Transpacific and transatlantic ait 
passenger service is assured. Pan 
American Airways will inaugurate 
weekly service from Oakland to 
Manila in 30 to 60 days. Imperial 
Airways is _— experimental 
transatlantic flights this fall and Pan 
American will soon be ready there, 
too. The British government has ac- 
cepted conditions proposed by this 
government for operation on Atlantic 
route. 


No Drink Exchange 

Washington had object lesson this 
week on stupidity of international 
trade barriers ze exchange restric- 
tions. German delegates to world 
power conference, because they could 
not buy drinks, hesitated to accept 
them from others. The reason was 
that exchange restrictions had limited 
their pocket money to pittance. 





Ovens Plateiiell 


FILL INDUSTRY'S EXPANDING NEED | 


for Equipment of Quality 


Industry and construction are “tooling up” to 
meet today’s pent-up demand for goods and to- 
morrow’s promise of wider and more active mar- 
kets. It takes equipment of quality to obtain the 
sustained economical production that is called for. 
Crane valves, fittings, fabricated piping and 
plumbing and heating equipment are being used 
in greater and greater volume in industry and 
construction. The reason is simply that Crane iced: aitnitits ccna ced l Goodie iar Titlinten t,t 
materials have the quality and stamina required Company, Flint, Michigan. 
of highly efficient production equipment. 
It is always better economy to buy on a cost- 
per-year basis, Since Crane valves, fittings, pip- 
ing and plumbing and heating materials are 
manufactured wholly with a view to long, effi- 
cient, dependable service life, informed buyers 
are asserting their preference for them today. 
The Crane line is complete. It meets indus- 
try’s every piping need, including the demand 
for valves, fittings, and piping adequate for high- 
est temperatures and pressures, as well as for the 
most ordinary daily requirements. 


CRANE 


CRANE CO., GENERAL OFFICES: 836 S. MICHIGAN AVE., 
CHICAGO, ILL. © NEW YORK: 23 W. 44TH STREET 


Branches and Sales Offices in One Hundred and Sixty Cities 


VALVES, FITTINGS, FABRICATED PIPE, PUMPS, HEATING AND 
PLUMBING MATERIAL 





Crane materials are vital links in the processes of pharmaceutical ma 
in this new plant of Abbott Laboratories, North Chicago, 


The new 
Union 
Building 
Crane va'ly 
tings, and 5 
fixtures amor 
essentio 
equipr 


Crone stee! valves 

The new Manteno —_ =~ . —— , fittings, ond pipe for 
State Hospital, Man- ee ie ; eo Sak - : power and hecting 
teno, lilinois, where SS a > e. = ‘ ; ia . a4 lines and Crone 
Crane sanitary " 73 ft. : plumbing fixtures ore 
equipment is an out- port of c 
standing symbol of ~ # : i =i ment of this 
the institution's ; _ - = Timken Roller 
modern design and ‘ ; . . a ing Compo 

efficiency. . So 4 —~ a at Cante 
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Latest Preceding Month Year Average 
Week Week Ago Ago 1931-36 


BUSINESS WEEK INDEX. 77.3 +77.7 78.0 67.0 63.0 


PRODUCTION 
70.0 


* Steel Ingot Operation (% of capacity) .. ‘ . . 
* Building Contracts (F. W. Dodge, daily average in thousands, 4-wk. basis) / . $11,274 
* Bituminous Coal (daily average, 1,000 tons) 1,234 
* Electric Power (million kw.-br.) 2,079 





TRADE 


Total Carloadings (daily average, 1,000 cars) ° 
* Miscellaneous and L.C.L. Carloadings (daily average, 1,000 cars) 
* Check payments (outside N. Y. City, millions) 

*% Money in Circulati (Wed day series, millions) 





PRICES (Average for the Week 


Wheat (No. 2, hard winter, Kansas City, bu.).............. 
Cotton (middling, New York, 

lron and Steel (Steel composite, ton) 

Copper (electrolytic, Connecticut Valley basis, Ib.) 

All Commodities (Fisher's Index, 1926 = 100) 


FINANCE 


Total Federal Reserve Credit Outstanding (Wednesday series, millions) 

Total Loans and Investments, Fed. Res. rep’t’g member banks (millions) 
* Commercial Loans, Federal Reserve reporting member banks (millions) 

Security Loans, Federal Reserve reporting member banks (millions) 

Brokers’ Loans, Federal Reserve reporting member banks (millions) 

Stock Prices (average 100 stocks, Herald-Tribune) 2s 

Bond Prices (Dow, Jones, average 40 bonds) 

Interest Rates—Call Loans (daily av’ge, renewal) N. Y. Stock Exchange 

Interest Rates—Prime Commercial Paper (4-6 months) N. Y. City 

Business Failures (Dun and Bradstreet, number) 


* Factor in Business Week Index ‘*Preliminary tRevised. 


$2,463 
$22,345 
$5,167 
$3,149 
$1,129 
$122.18 
$103.83 
1% 





‘“ 
145 























This Weekly Index of Business Activity is covered by the general copyright on the 
contents of Business Week and may not be reproduced without special permission. reer: 
ae as 
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SPEED... with less effort 


Figuring on the short-cut keyboard requires so few motions. This 
means increased speed and fewer chances for error. Result: 
fast, accurate work and less effort. Ask for interesting new 
booklet fully describing and illustrating the many time and 
labor saving advantages of the short-cut keyboard. For your 
free copy, telephone the local Burroughs office or write direct. 


BURROUGHS ADDING MACHINE COMPANY, DETROIT, MICH. 


ADDING, ACCOUNTING, BILLING AND CALCULATING MACHINES 
CASH REGISTERS * TYPEWRITERS » POSTURE CHAIRS *. SUPPLIES 





ENTIRE AMOUNTS 
IN ONE MOTION 


Since two or more keys can be de 
pressed at one time on Burroughs 
short-cut keyboard, entire amounts 
can often be written and added 


or subtracted in one motio 











NO CIPHERS 
TO WRITE 


Burroughs prints ciphers automo! 
cally. There is no danger of writing 
too many, or too few. This great 
saving in time and effort is a 
feature of the short-cut keyboord 
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order houses are reporting record 
ales for August despite drought 
ravages, but heat together with 
the fact that there were fewer 
shopping days in the month cut 
margins over 1935 for other re- 
tail dry goods distributors. 









Cotton, Foreign Copper Up 

Buyers rushed into markets upon 
release of the news of an unex- 
pectedly reduced cotton crop, forcing 
up prices of both raw cotton and cot- 
con doth. Non-ferrous metal mar- 
kets watched the rising trend of cop- 
per _ prices abroad with the same 
conflict of opinion that characterized 
the rise earlier this year. Big pro- 
ducers would like to see the market 
stabilized at current levels for a while 
and would prefer to step up produc- 
tion rather than feed any speculative 
fever among buyers. Yet a 10¢ price 
by the end of the year is common talk 
in the market. 



















Zine Up, Lead Movin 

Lead buying has been in such excel- 
lent volume in the past two months, 
that a stronger price situation seems 
a foregone conclusion before many 
weeks pass. Stocks are declining, 
setting the stage for higher prices. 
Zinc prices were recently lifted, stim- 
ulating record breaking purchases be- 
fore the new price became effective. 















Wind-up for °36 Cars 

Motor makers are in the midst of 
preparations for changing over to the 
1937 models, and Ford is the only 
large producer reported still working 
on 1936 cars. Assemblies this month 
are likely to be the low of the year, 
somewhere around 125,000. Then 
come three active production months 
which should account for a quarter of 
the year’s output estimated at about 
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Ambitious Plans for °37 

That 1937 spells no fear for De- 
troit may be deduced from the exten- 
sive plans made for increasing pro- 
duction facilities and for lavish pro- 
motion of mext year’s cars. Packard, 
already producing and shipping new 
models to dealers, is prepared to 
spend over $5,000,000 in the next 12 
months to double its plant capacity. 
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The Business Outlook 


pOST-HOLIDAY business news is good. Participants in the annual 
labor Day spree taxed rail, boat, road, and air facilities, showing 
yp accumulated shortages in equipment. Steel producers reported 
the best August since 1929. Residential construction broke through 
the $100,000,000 mark—its highest peak for the month in seven 
years. Rainfall in drought areas has revived hopes of salvaging 
late Crops, and reduced the number of emergency counties. Mail 





SELF-SERVICE AT A. & P. 


The Great Atlantic & Pacific 
Tea Co.'s experiment with 
self-service stores in the 
Pittsburgh district will be 
eyed by other food distrib- 
utors, Cutting of operating 
expenses through reducing 
labor costs is the obvious ob. 
jective. If the Pittsburgh 
store proves a success, others 
are likely to be opened, heat- 
ing up competition with sim- 
ilar stores of Piggly Wiggly 
and other chains. 














Studebaker, whose new cars are also 
ready, is planning a $1,000,000 ad- 
vertising campaign for its 1937 line, 
the largest campaign in its history. 
General Motors $5,575,000 assembly 
plant to be built at Linden, N. J., has 
already been widely publicized. And 
De Soto’s new $5,000,000 plant is 
now nearing completion for fall oper- 
ation. 


Looking Ahead to °38 

The new 1937 cars are yet to be 
presented to the public, but manufac- 
turers are already laying plans for the 
1938 season. Equipment purchases 
are expected to be made earlier than 
ever, with Chrysler well up front 
among buyers. All steel tops fea- 
tured in the 1937 cars, which have 
forced steel producers to roll sheets 
77 inches in width, may require still 
wider sheets in 1938. Detroit talks 
in terms of 88 to 90 inch sheets now. 


Trucks Hit High 
Motor sales have begun to decline, 
but manufacturers are not worried 
about having cars left over. July and 
August passenger car sales were the 
best for comparable months since 
1929, while truck sales in July broke 
all records for the month, The seven- 
month truck figures similarly set a 
new high, surpassing even those re- 
corded during the same period in 

1929, the former peak year. 


Steel’s Seven-Year Top 
Steel production eased off during 
the Labor Day week, but there is 
small danger that activity will settle 
down for any winter siesta. August 





tonnage, setting a new high for any 
month back to March, 1930, lifted the 
eight-month output 39% ahead of 
that for 1935. With motor tonnage 
sure to swell demand in the last quar- 
ter, and with railroad buying likely 
to expand substantially in view of 
current freight car requirements and 
the newly posted - increases, steel 
operations should easily touch the 
80° of capacity mark. The year 
1936 can now be set down as the best 
since 1929, as far as output is con- 
cerned. 


Rise Not Unexpected 

The price increase in semi-finished 
steels and some finished steels in- 
itiated by Carnegie-Illinois just before 
Labor Day came sooner than expected. 
About a quarter of neve ee Ta steels 
are affected by the $2-a-ton increase. 
Rising raw material prices, particu- 
larly on scrap steel, are blamed for 
the rise. Mills claim that current 
labor demands have nothing to do 
with the present increase, but these 
are not likely to be put off indefi- 
nitely. The industry will watch the 
Sept. 14 meeting of Carnegie-Illinois 
with employee representatives for a 
clue to future trends. 


Replenishing Rolling Stock 

While freight car buying in August 
fell below recent months, purchases 
for the first eight months total 39,- 
183 which is better than for any full 
year since 1930. In the first week 
of September, another 1,700 cars were 
added to the backlog. Railway Age 
reports 134 locomotives and 141 pas- 
senger cars purchased this year against 
83 locomotives and 63 passenger cars 
in all 1935. 


As America Rehouses 

Residential building last month 
overshadowed the rest of the con- 
struction picture. With a volume of 
$100,522,500 contracted for in 37 
states, home building took first place 
in importance in August, running 
40% ahead of July and 148% ahead 
of a year ago. Part of the total rep- 
resents federal housing projects which 
have been coming ed in consider- 
able volume since the end of July. 
Also gaining in prominence are large 
scale home construction projects. 
Since March, Engineering News-Rec- 
ord has reported a total of such de- 
velopments, including federal hous- 
ing jobs, of more than $53,000,000. 
No project valued at less than 
$400,000 is included. 


Flying High 
Air traffic has been setting new rec- 
ords this year. For the first time in 
the history of the industry, the num- 
ber of passengers carried exceeded 
100,000 in July. 












A 66 Per Cent Return 
On This Investment 





























HE Dalton-Powers Division of Remingion Rap; “rn 

Inc. is realizing this return on its invest:ent jp , Bie 

General Electric controlled-atmosphere copper-brazing 7 

electric furnace. In brazing 600 different accounting. f 

machine parts, this progressive Company fin: saving Gare CO 
in raw materials, a reduction in rejects, and also ay aid 
increased strength of parts which is reducing service J th 
costs in the field. The total saving from this installatio; ree 
paid for the furnace in 18 months. oy 
NI! 
General Electric sales engineers are helping hundreds a 
of other alert manufacturers to achieve better production thi 
methods and to obtain savings in operating costs. Some. a 
times the improvement is effected, as in this case, with i 
special methods and apparatus developed by G-E engi- . be 
neering and research. Sometimes it is by selecting a 
| the right electric equipment for particular conditions deh 
or by co-ordinating all parts of the electric system s a 
that they operate as an efficient unit. But always the °° 
first step toward increased profits is a search for mor tae 
Dependability is diffi- economical production. 
cult va include in spec- Why not make an over-all inspection of your plant with aS 
ifications, but none f to an eye to improvements that might help you make more Ses 
| get if you wees money? G-E sales engineers will be glad to co-operate A ke 
General Electric equip- with your organization or with consulting engineers in Nox 
| ment. assisting you to obtain increased profits through the solu- f 

tion of electrical problems. Consult the nearest G-E sales 






office or write to General Electric, Schenectady, N. Y 
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“Death Sentence” Test 


Both sides have arguments ready for case that may 


make or break Public Utility Act of 1935. 


crucial test of the Public Utility 
¢ 1935—the holding company law 
hot next week. On Monday, 
14, barring unforeseen delay, 
the Securities and Exchange 


far 
unsel 10 


<sion’s suit to force the $550,000,000 
lity and 21 associated companies to 
ister under the holding company law. 
if everything runs off on schedule, argu 
nents in the case will start during the 
st week of October. 

This test has the green light on the 
in line. The road is clear right up 

Supreme Court and everything 

| go off at express train speed, or as 
early at express speed as serious litiga- 
ncan attain. 

For this is the government's “hand- 
nicked” case. As such, it irks a lot of 
g utility systems. They contend that 
: isn't wholly representative and are 
trying to push their own tests of the 
w up to the high court first. But SEC 
wyers already have demonstrated that 
they will use every legal stratagem to 
others sidetracked for the 
Bond & Share Limited. 


{ 


the 
ep te 


\ll Cards on the Table 


And unusual speed will be attained 
r another reason. SEC counsel has 
spent seven months, in collaboration 
vith Bond & Share counsel, preparing 
stipulation which constitutes an agree- 
t between the parties on virtually 
ery important fact upon which any- 
ne may touch in the case. The utility 
system threw open its files and all av- 
ques of information to the commission. 
ards were on the table, face up. The 
resulting volumes—2,165 pages of give- 
nd-take by both sides—are in the hands 
t the court. 
Now, building upon the foundation 
these accepted facts, it is just a ques- 
1 of what sort of briefs and argu- 
nts will be presented in New York 
leral court to District Judge Julian 
W. Mack (not to be confused with 
idge John Mack, of Poughkeepsie, 
no nominated President Roosevelt at 


last two Democratic conventions and 





ties in New York State). Upon these 
‘fguments, Observers agree, will depend 
iether constitutionality is to be de- 
ided in a broad way or if another lim- 
lecision is to be rendered. 
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In the only test so far to reach the 
Supreme Court, that involving the 
American States Public Service Co., the 
law was considered only as it applied 
to that relatively small holding com- 
pany seeking to reorganize (BW’—Apr 
4'36,p9). The industry was frankly 
disappointed, because that was the case 
in which the law, “death sentence” and 
all, had been called “‘unconstitutional in 
its entirety’ by Judge William C. Cole- 
man of the U. S. District Court in 
Baltimore. 


Set the Pattern 


Yet that suit developed the pattern of 
theutilities’ unconstitutionality arguments 
so fully that those in the know say that 
Bond & Share’s counsel could hardly 
present a case that would be very 
different. There are reservations, of 
course: (1) Bond & Share is a big com- 
pany, with all the customary ramifica- 
tions, which implies that all the law's 
tacets will be turned to the light; (2) 
the way SEC presents its case will gov 
ern in a considerable degree the util 
ity’s rejoinders. 


Taking up the second point first, 


In the first place 


administrative 


what will SEC 
the commission as 
agency for the holding company law, 
simply asked the court for an order to 
force the defendants to register This 
plea involved only Sections 4 and 5, in 
which Congress set forth what compa 
nies were obliged to register and how it 
was all to be 
all concerned if the government lawyers 
didn’t insist that 
these alone, are involved in this case 


say ¢ 


done. It would surprise 


these sections and 


Want to Broaden Case 


That will force Bond & Share to 
argue that Sections 4 and 5 are just th 
blackjacks in the that the 
shooting starts after registration In 
other words, it will say that registrants 
place themselves directly in the path of 
the death sentence’s scythe and give up 
all the powers of management 


Situation, 


all con 
trol over security issuance, payment of 
dividends, acquisitions, mergers, etc 
to the SEC. Further, the company will 
assert that it faces drastic penalties if 
it doesn't register, providing the law is 
upheld 

Conspicuous among the penalties at 
tacked is that denying non-conforming 
holding companies the use of the mails 
This drew particularly scathing comment 
in the Coleman decision last November 
That ruling held that Congress had no 
right to deny citizens the use of the 


Business 


MORE THAN SPEECHES—Delegates to the World Power Conference did more than 


listen to speeches this week. 


Americans and foreign experts alike gained in exchang: 


of ideas, and in inspecting the advances of manufacturing and actual power distribu- 


tion. 


house, and is shown inspecting micarta insulation. 


This group is one which went to East Pittsburgh at the invitation of Westing- 


From left: James Kerfoot (Great 


Britain); S. Hayashi (Japan); Koyu Moriya (Japan); Dr. P. T. Thomas (United 
States); G. E. Hartz (Denmark); V. Faaborg-Anderson (Denmark); R. W. Ouxier 
(United States); M. August Serruys (Belgium). 


il 





mails so long as no illegal use is made 
of them. 

The SEC's other arguments, as indi- 
cated by the facts agreed to by the liti- 
gants, probably will center around the 
nature of the company’s utility opera- 
tions and its relationships with afhiliates. 
Subsidiaries of holding companies in 
the Bond & Share groups transmit elec- 
tric energy across state lines; some are 
incorporated in one of the states in 
which they operate, others elsewhere. 

The company has consistently main- 
tained that the holding companies in 
which the principal investments have 
been made achieved geographical di- 
versification for economic reasons, in- 
stead of seeking the geographical in- 
tegration demanded by the holding 
company law. Its subsidiary, Ebasco 
Services, Inc., has service contracts with 
operating companies which are said to 
involve a profit. The law demands 
mutualization of services or that they be 
provided at cost. These factors make 
for a broad test of the law, but, at the 
same time, they are expected to provide 
the SEC with its argument that the 
business is clearly interstate. 

This subject of control is not settled 
in the findings of fact submitted to the 
court. This may mean that Bond & 
Share has its answers all ready for SEC's 
interstate operations charge. On the 
other hand, it may simply mean that the 
utility feels so much of the act is un- 
constitutional that these things may be 
conceded—that if a less drastic law 
were passed the company would agree 
that it is an interstate enterprise, subject 
to proper regulation, and submit to fed- 
eral jurisdiction. Most of the public util- 
ity industry agrees that some form of 
federal regulation is inevitable, but re- 
fuses to swallow the ‘‘death sentence” 
without a last-ditch battle. 


No Muckraking 


A. T. & T. investigating staff is 
revamped by FCC to produce 
facts instead of headlines. 


WASHINGTON (Business Week Bureau) 
——Appointment of Carl I. Wheat, of Los 
Angeles, as associate counsel in the Fed- 
eral Communication Commission's in- 
vestigation into the A. T. & T. is inter- 
preted in Washington as proof that the 
commission wants no repetition of last 
spring’s muckraking tactics, when gam- 
bling house phones and “‘lobbying’’ tac- 
tics made headlines. From now on, the 
emphasis will be shifted to more prosaic 
matters such as depreciation allowances 
and service costs. At this sort of thing 
Mr. Wheat has won his spurs in a hard- 
fought investigation on the West Coast 
that resulted in rate reductions. 
Rumors of a shake-up in the investi- 


gation staff were rife several weeks ago, 
only to be officially denied by the com- 
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mission. But careful analysis of this 
statement. revealed that what was de- 
nied was. not that -personnel changes 
were ahead, but that ‘they had received 


Fewer and Bigger Broadea:tey, 


ofhcial approval. No, 
changes are in process 
of infiltration is being 
wholesale overturn 


That’s the conclusion to which the first re- 


radio allocation survey seem to be heading t) Feder, 


Communications Commission. 


THE usual routine of selling and filing 
time on the air was ~ interrupted 
this week, while the radio industry fo- 
cused its attention almost exclusively on 
the first published results of the alloca- 
tion survey which the Federal Communi 
cations Commission undertook last year 
The findings, reported “without drawing 
any conclusions or making any recom- 
mendations” will furnish a_ starting 
point for the long-awaited hearing on 
the reallocation of wave lengths and 


Most vital of all was | 
clusion that fewer stat: 
ones are needed to secure 
coverage which the 
cedure aims at. This | 
power is definitely in ¢ 
clear-channel stations (t! 
wave-length all to thems 
to get every possible br 
of the FCC. The little 
even some stronger 
jeopardy of losing thei 
the property interests bu 


power assignments beginning Oct. 5 
unless they can establish 1 


Whole Field Affected of the public interest 


Although much of the technical data necessity, to justify their 
involving ground conductivity tests, Of the listeners poll 
fading observations, and field recordings ferred to listen to a cl 
will involve considerable analysis before tion (95 different on 
their exact significance is clear even to tioned), 20.6% preferre 
station engineers, other findings—not- regional channel stations 
ably those resulting from a station popu- for one of 256 local stat 
larity poll conducted among 32,671 for foreign stations. 
rural listeners—carried inferences af- It was also strongly ap; 
fecting the entire broadcasting structure. division of preferences w 


ONE-HALF HORSEPOWER FROM THE SUN—And it’s all done with mir: 
of them that catch the sun’s rays and concentrate them on the tubes co! 
chemical compound. This liquid, heated to 400 degrees Fahrenheit, circulat 
down the pipes at either side of the mirrors and through the water boiler 

where sufficient steam is generated to turn a }-hp. engine. Dr. C. C. Abb 
and L, A. Fillmen, R. H. Clagett, and L. B. Clark (left to right) demon-' 
machine before delegates to the World Power Conference in Washington ' 
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first chot 
ng trof 
ginia to 
in Six Of 


Sizeabl 
Radio 


report ¢ 


= I's 
of iit 
"ederal 


the superior pulling power 

ms aired by clear-channel sta- 

s, but because they “came in” better. 

In virtually every area in which clear- 

el stations fell below their national 

ige, the listening habits could be 

rly explained in terms of the superior 

ysical service rendered by some sta- 

n of lower power and lower fre- 

sency. The apparent superiority of the 

ver frequencies is also of considerable 

port 

Most amazing of all was the perform- 

ace record turned in by WLW, Cincin- 

clearly identified in the report be- 

use it is the only station in the nation 

wih 500 kilowatts power. WLW was 

hrst choice of listeners in 13 states rang- 

ng from Michigan to Florida and Vir- 

ginia to Arkansas. It was second choice 
in six other states, including Texas. 


Sizeable Depression Gain 
Radio set manufacturers found in the 
report considerable reason to crow over 
the sales record they rolled up in the 
epth of the depression, for 50% of all 
sts were bought between 1932 and 
March of 1935 when the survey was 
ndertaken, 
Notable also was the fact that FCC 
ind that listening habits supported 
fair uniformity the field strength 
rds which had been established 


tlier to delineate primary service areas. 
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International Photos 


PRINTERS POINT WITH PRIDE—Progress of the printing arts will be displayed 


9 


for 72 cities in a 


16.000-mi. swing around the country, beginning 


12. The 


Sept. 


Printers Progress Special will spend a hundred days on the road before it returns to 


American Type Founders, Elizabeth, N. J.. which is in charge of the show. 


Tw enty- 


four manufacturers have cooperated in setting up exhibits which tell the story of 


printing from start to finish, 


given by 


embellished 
movies, electric light displays, telegraph, and telephone. 
Frank E. McAvoy (left), electrical engineer; and S. W. 


entertainment from loudspeakers, 


Below 


with 
a final inspection is 


Piers e. dire tor 


of the illustrated talks and demonstration of printing machinery given on the tour. 


Trucks Are Going Over the Top 


Commercial car 


makers 


now confident of that 


600,000, which is better than 1929, previous record 
Independents have been getting bigger share. 


year. 
EARLY predictions that 1936 would 
yield a bumper crop of commercial car 
and truck sales are about to be fulfilled 
In the first seven months 384,181 units 
were sold, leaving 215,819 units to be 
delivered at retail in the final five 
months if the industry is to attain its 
goal of 600,000 for the year. That 
seems to be easy, since 205,377 units 
were sold during the August-December 
period a year ago. That the industry is 
destined to far outstrip any previous 
sales efforts is shown by the fact that in 
1929, heretofore the record year, total 
sales were 527,057 units 

Already truck sales executives are talk 
ing about a big year in 1937. They are 
rather vague when it comes to specific 
predictions, but are pretty sure that their 
prosperity will be extended through 
another year. Their confidence flows 
from three factors—a_ well-grounded 
and natural recovery in business, widen- 
ing use of their products, and the fact 
that two of their best markets, farmers 
and building contractors, are well on 
their way toward better times. Govern 
ment buying has been far less influential 
than in 1935; and government spending 
has accounted for a smaller percentage 
of total truck sales. 

Most pleasing part of the truck sales 
performance is that it is far less affected 
by seasonal influences than passenger car 
sales. Retail demand during April, 
May, June and July fluctuated only 
8,104 units, measuring the high against 
the low figures. And the last half of 
the year should be just as good as the 
first half, provided that dealers don’t run 
short of cars. That is the chief worry 
of more than one company—that its re- 


tailers will be caught without adequate 
stocks before 1937 
market. 

As they did last year, most truck 
manufacturers will wait until January to 
make their 
new lines, although a few probably wi 
“jump the gun Further improve 
ments in truck performance, economy of 


models are on the 


formal announcements of 


operation, ease of driving, and 
ance are looked for 
creased call for smart-looking 
delivery trucks, Ford already has ar 
nounced de luxe equipment at sn 
extra cost for its V-8 
and trucks. It is stressing the advertis 
ing value of such equipment. 


appear 
sensing an in 


reta 


commercial cars 


One Direction for All—Up 


There is scarcely a_ truck 
which has not bettered last year's record 
The Big Four (Chevrolet, Ford, Dodge 
and International), however, have lost 
ground to independents; they have 
secured 899% of the industry's business 
this year, as against 929% in the January 
July period of 1935. General Motors 
Truck has made a sweeping sales gain 
of 156%, Mack is up 118% Studs 
baker has sold more trucks than ever be 
fore in its history; Diamond T has been 
shattering all records. A relative new 
comer in the commercial car field, Terra 
plane, increased sales 142% in the first 
half of the year, compared with the same 
period of last year. The White-Indiana 
gain is 109%, that of Federal Truck 
50%. Autocar has upped its business 
60%. 

Among the Big Four, Chevrolet has 
corralled 34% of the industry's total 
Ford 29%. Dodge boasts a sales total 


maker 
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52% higher than last year. Retail de- 
liveries by International have advanced 
40%. Reo Motor Car Co., long promi- 
nent in both truck and passenger car 
manufacturing, hereafter will concen- 
trate exclusively on production of com- 
mercial vehicles. Says President D. E. 
Bates, “We feel the day has passed when 
trucks and buses can be considered as 
sidelines. The truck and bus and trailer 
engineer has nothing more to learn from 
the passenger car." Reo will improve 
its service facilities, round out its line of 
commercial vehicles by introducing new 
models and “by a series of further im- 
portant engineering improvements to be 
announced later.” 


Single Units, Fleets Increase 


Despite the drought, truck sales to 
farmers have held up to 25%-30% of 
the total (farmers operate 26% of all 
trucks), thus returning to the pre-de- 
pression level. While sales have suffered 
in a few hard-hit areas, they have been 
offset in other districts where farmers 
have secured higher prices for. crops 
Commercial haulers still are a major 
factor in truck buying. Fleet operators 
have been purchasing in larger numbers. 
Construction work is requiring more 
trucks. The small retail merchant has 
been loosening his purse-strings 

Heavy-duty trucks are drawing more 
business, but have not made headway 
in recapturing a larger portion of the in- 
dustry’s market. Most of the success of 
truck makers identified with the heavy- 


NAN 


Ss 


WHY DIDN’T I THINK OF THAT? 


Many a contractor who has fa 


and expense of death on high steel jobs is watching to see if the Gold. 


safety net works. 


Chief Engineer J. B. Strauss worked out the idea. 


a big saving in insurance alone, on the immense San Francisco project 
ft. net is movable, traveling along beneath the sky-workers as the job | 


duty field has come from introduction 
of vehicles of smaller capacity to com- 
plement their bigger units 

Makers of special commercial bodies 
again are in a prosperous era. Some of 
them have so much business they are en- 
larging productive capacity. One of the 
largest truck manufacturers estimates 
that independent body companies fur- 
nish bodies for 60% of its vehicles. 


Unit vs. Branch Banking—Again 


Old issue may not get on floor American Bankers 
Association but it’s still knocking on the door. 


branch people or the independents. And 
there is much agitation for the individu- 
alists either to form their own associa- 
tion or to set up a division of independ- 


ENDOWED with a tenacity that puts to 
shame the cat's nine lives, that perennial 
argument of independent versus branch 
banking is bobbing up again. It prob- 
ably won't actually get onto the floor as 
the American Bankers Association con- 
vention swings into action in San Fran- 
cisco Sept. 21. Yet it seems certain that 
corridors and committee rooms in’ the 
St. Francis Hotel will buzz with the re- 
vived and growing clamor for a show 
down. 

It was just 10 years ago—and the 
scene, coincidentally, was San Francisco 

that branch banking kicked up prob- 
ably the biggest rumpus that has ever 
harassed an A.B.A. convention. It was 
supposed to have been settled at Cleve- 
land in 1930, when the bankers assem- 
bled to approve city-wide branch bank- 
ing in urban areas, county-wide in rural 
communities. But it refuses to stay dead 

Now, however, the unit bankers are 
becoming restive. A few voices have 
been raised in the demand that A.B.A 
come out, once and for all, and let it 
be known whether it represents the 
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ent banks inside A.B.A., just as the 
savings bankers have built up their own 
division. 

Most of the dissidents—including 
those who are most vociferous—hesitate 
to break with the established association; 
they feel that the branch bankers, who 
would then take over A.B.A., would 
benefit from the prestige the organiza- 
tion has gathered. 


National Organization Talked 


Straws were tossed into the wind in 
St. Paul last week. The Independent 
Bankers Association, formed when big 
systems were blooming in the Northwest 
in 1929, held its seventh annual con- 
vention. There was a lot of straight talk, 
although no definite course of action was 
charted. There was even consideration 
given to expanding that independent as- 
sociation, which still is largely regional, 
into a national organization which would 


absorb similar state units 
eral now exist. 

And the whole simme 
stirred a bit by a local sit 
has arisen in California. 1 
bankers are clearly aware of ' 
as they watch the growth of t 
America, which now exter 
states. (A lot of San Fran 
visitors probably will tak« 
peek at the Giannini set-up 
on the Coast.) 

A Bank of America mai 
dent Howard Whipple, was « 
of the California Bankers 
last May. That precipitat 
situation, because Andrew M 
tary of the association sin 
regarded as a unit bank ad\ 
was no surprise when M: 
signed a short time ago, but 
to heap coal on the fire. The 
of the successor to be choser 
topic of interested conversatior 

If the unit-branch fight do 
out into the open, the convent 
to be a quiet one. All but 
the speakers who are to ad 
formal sessions are non-bank 
there won't be any such batt 
Orval W. Adams-E. G. Benn: 
over the second vice-presider 
marked last year’s session 

It looks now as though the: 
determined Philip A. Bensor 
president boom. That second \ 
dency is important for it is 1 
of succession which, in the nor! 
of events, leads to the presides 
Benson is a Brooklyn savings ! 

Scheduled to succeed Robert \ 
ing as president when officers ar 
on Sept. 23 is round-faced, bald 
K. Smith, president of the B 
National Bank of St. Louis 
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Milk Spills into Politics 


Farmers, distributors and government officials are 
again mbroiled in New York where the milk control 


law s¢ 


A. Von Bomel, president 
d Farms Co., top-notch 
tributing unit in the Na- 
setup, this week observed 
rapidly becoming another 
all.” there were those who 
{to award Mr. Von Bomel 
prize for understatement. 
‘those to whom such action 
seemed in order were the 


York's grave Governor, 
nan, whose judicious tem- 
is sorely taxed by the con- 

terests of dairyman, big dis- 
ttle distributor, and consumer, 
vaunted popularity was 
threatened by talk of a milk 
might have nation-wide 
s—at the milk depots and 
nters as well as at the voting 


Pisecks 
») The vociferous Piseck brothers, 
ley and Felix, whose hard-boiled tac- 

{ already won an increase in milk 
ym $2.45 to $2.87 a hundred- 
for 50,000 farmers in the 

{'s greatest milk-producing area and 


| nappeased 


rices (fre 
eight) 


4 - 
< 


are determined to jack that price 
the $3.00 level, regardless of all oppo- 


(3) Alexander Eisenberg and other 
distributors in New York City, 
rlds greatest milk market, who re- 
1 to follow the lead of National 
Dairy, Borden's, Dairymen’s League, 
Renken, and others in the price boost of 
i quart which the big dairies put into 
effect Labor Day to finance the raise in 
producers’ prices. 
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ems to be fading out. 


(4) New York City’s tempestuous 
Mayor, Fiorello La Guardia, who lent the 
independents city trucks and moral en- 
couragement to make grade B milk 
available at 8¢ a quart in welfare stations 
and to support 11¢ milk in more than 
5,000 stores, while the big dairies, start- 
ing with a one-cent price differential and 
adding in the penny increase, were sell- 
ing at 13¢ in stores and 14¢ delivered at 
home. 

(5) Arthur Kallet and his ambitious 
Consumers’ Union (offshoot of Consum- 
ers’ Research) which carried the lead in 
voicing the people’s protest at milk 
maneuvers that resulted in the big com- 
panies’ paying out 42¢ more per hun- 
dredweight to farmers while collecting 
47¢ more from customers—there being 
47 qts. in a hundredweight. (That's the 
propaganda consumers use, but dairies 
point out that the price of pints was not 
raised, that the nickel margin simply can- 


International Harris & Bwing 
TROUBLE ALONG MILKY WAY—Stan- 
ley Piseck (left) started it. That was last 
month when farmers in his Milk Pro- 
ducers Association were getting only $2.45 
a hundredweight for milk. On Aug. 16, 
Peter G. Ten Eyck, New York Commis- 
sioner of Agriculture and Markets 
(above), ordered a 30c. increase. Big 
dairies went the Commissioner one better, 
voluntarily adding 17c. more. The inevi- 
table jump of le. per qt. in the price of 
milk aroused opposition on the part of 
small distributors and consumers. With 
Piseck still holding out for a $3.00 mini- 
mum, the fight rages on all fronts, and in 
that battle, which may have national reper- 
cussions, the sales and income recovery 
record established by National Dairy, 
headed by Thomas H. MclInnerney (right), 
is a focal point of attack. 


cels out their increased costs 
business. ) 

(6) Peter G. Ten Eyck, New York's 
Commissioner of Agriculture and Mar 
kets, who wondered whether his battle 
scarred milk control law after 
trips to the Supreme Court might not 
at last be on its way well 
deserved rest in the limbo of 
legislation 

Under the provisions of that law Mr 
Ten Eyck has power to fix the minimum 


prices which a producer must be paid 


pint 


three 


toward a 


forgotten 


and to establish production quotas for 
the various classifications—fluid 
and surplus, including milk for ice 
cream, butter, cheese, etc. He also has 
the power to fix the “minimum and/or 
maximum” retail prices 
which dairies and dealers may charg: 

Until last month, Mr. Ten Eyck 
contented himself with minima, relying 
on the leveling power of competition to 
keep maximum prices down to uniform 
minimum But on Aug. 16, 
when he ordered an increase from $2.45 
to $2.70 per hundredweight in the 
prices paid producers, the competitis 
controls failed to function as in the past 
The big dairies began to talk of meeting 
further demands with a boost in the price 
paid fo farmers and, concomitantly, in 
the prices paid by consumers 


milk 


wholesale or 


levels 


Both Prices Hoisted 


First they added 17¢ to price 
paid farmers—without in the ap- 
peasing the Piseck brothers who hold 
out for a $3.00 minimum—and then 
hoisted the wholesale and retail price 
1¢, deliberately risking consumer re 
sistance and the competition of ind 
pendents, both of which have material 
ized on an unexpected scale 

Farmers, independent 
and consumers are all pretty generally 
of the opinion that ultimately the law 
of supply and demand will supersede 
Mr. Ten Eyck’s milk control law. As a 
matter of fact, they say it largely has 


the 
least 


distributors 








already and that current deyelopments 
simply seal its doom. 

There's dark talk in the trade of dis- 
tributors paying rebates to dealers, of 
demanding rebates from producers, of 
discriminatory hauling charges assessed 
against farmers, and of rackets worked 
in the bottle exchanges to force small 
men into line. 

Eagerly, the Federal Trade Commis- 
sion report on the New York milkshed 
is awaited as sure evidence of the justice 
of many of these charges. Among other 
things, the FTC report for New York 
is expected to show as it did in Phila- 
delphia that millions of quarts of milk 
purchased at low surplus prices move 
to market as top-quality, high-priced 
fluid milk. 


Small Men for Flat Price 


Independent distributors say that the 
classification system has broken down 
so completely and chiseling has become 
so rampant that the adoption of a flat 
pool price is inevitable. And they say 
it can't come too soon for them, for 
they prefer the direct price and quality 
pressures which such a system breeds to 
the covert chiseling whith thrives under 
the classification system. Many, frankly 
functioning on the flat price basis now, 
regardless of Mr. Ten Eyck, say they 
pay producers 15¢ to 20¢ more per 
hundredweight than they would have 
received under the classification system 
with all its loopholes. 

Well-organized now, dairy farmers 
don't fear abandonment of state regu- 
lation or federal control (which is now 
almost completely shot) as they once 
might. The experience in Chicago last 
year (BW—Oct19'36,p17) has con- 
vinced them that ‘‘it pays to take a holi- 
day,” as the redoubtable Mr. Piseck 
phrases it. 


Ready for Action 


The drought and the holiday threat 
have been sufficient to force price in- 
creases in New Orleans, Des Moines, 
Kansas City, St. Louis and elsewhere 
throughout the country, and if words 
don't suffice to bring about the $3.00 
level here in New York—and through- 
out all New England, as far’as that is 
concerned—Mr. Piseck is prepared to 
back them up with actions. Or so he 
says, though the strike won't material- 
ize in any case until after Governor 
Lehman concludes the public hearing 
which he has ordered in a last effort to 
avert trouble. 

Unquestionably, the drought fur- 
nishes potential strike leaders with con- 
siderable ammunition. With hay rang- 
ing around $40.00 a ton and corn virtu- 
ally unobtainable even at prices above 
$1.00 a bushel, with other prices at 
comparable highs and with pastures in 
bad condition, the dairy farmer's costs 
have skyrocketed. And the producer 
says that milk at $2.87 a hundredweight 


(little more than $2.00 when surplus 


milk is averaged in) won't cover them. 

In contrast, the rising sales and in- 
come figures of the big dairies round 
out the perfect propaganda picture. 
Last year’s figures, reflecting the first 
real upturn, provided a shining mark, 
and reports for the first six months, such 
as that which National Dairy has is- 
sued, are expected to polish it up. 

In 1935, National Dairy’s sales were 
up 8.6%, and net income jumped from 
$6,522,000 to $9,338,000. The first 
six months of 1936 are running well 
ahead of that record, with sales head- 
ing toward a $300,000,000 mark for 
the year and with net income at $5,928,- 
096 against $3,464,898 for a compar- 
able period of last year. Encouraging 
as those figures are, there is still a 
considerable gap between them and the 
$26,000,000 which National Dairy 
earned in 1928, but they are bright 
enough to attract the attention of rab- 
ble rousers who disregard such things 
as distribution problems, mounting 
labor costs, and heavy depreciation 
charges, preferring to focus on the fact 
that milk which leaves the farm at 6.1¢ 
a quart sells in town at 13¢ across the 
store counter and 14¢ at the front door. 

The Federal Trade Commission's 
studies, both of milk and distribution 
costs, may reveal some of the facts of 
the matter, straighten out some of the 
misconceptions, but in the meantime 
the farmer draws his own conclusions. 
And so do the consumers and the small 
distributors who charge a nefarious 
plot to work a squeeze play on them. 

All of which adds up to the worst 
marketing and political headache on 


record. 
e 


Plywood Plan 


Losses in the export of Douglas fir ply- 
wood have been changed into profits for 
the 16 major mills of Washington and 
Oregon by a joint merchandising enter- 
prise, the Pacific Forest Industries, 
which concentrates the plywood output 
in one place, enables manufacturers to 
ship a standard product to foreign 
markets at stable prices. 

Under the plan, all plywood ship- 
ments by member organizations are 
cleared through Pacific Forest Industries’ 
new warchouse at Tacoma. Each panel 
is sorted, graded and inspected to com- 
ply with export market requirements, 
and sealed in telescope cartons. A suffi- 
cient stock of all grades is kept on hand 
to fill any order that may be received, 
and the organization has complete con- 
trol over grades and quality. 

President of the new enterprise is 
E. W. Daniels, vice-president of the 
Harbor Plywood Corp., Hoquiam, 
Wash. Axel H. Oxholm, formerly chief 
of the forest products division, U. S. 
Department of Commerce, is managing 
director. 
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THAT'S THAT—W illiam Green (above), 


i ai 


flourished a copy of U. S. Senate testimony 


Jenouncing Communist activity in industrial unionization as he confirmed officially 
‘ g 


the suspension of John L. Lewis’ 
American Federation of Labor. Mr. Lewis 
cid he would go right ahead regardless. 
Workers. of which Green and Lewis 
and John Donlin, then president of 
Federation’s building trades depart- 
ent, succeeded in setting up an arbi- 
‘ation board which functioned for sev- 
| years with dwindling effectiveness. 
. js the first “‘outsider’’ to whom 
unions have consented to submit 
r claims of encroachment upon each 
er’s craft. Labor men freely admit 
t he is in a hot spot. Little enthu- 
concerning the unions’ pacific 
e 1S apparent among contractors. 
t will be fine, they remark skeptically, 
the internationals are able to keep 
their locals in line 
The theory of the new setup is that 
work on the job will not be interrupted 
while disputing unions seek, first, to 
settle their differences by conference and 
then, if they cannot agree, refer the 
matter to Dr. Lapp. All crafts have 
consented to abide by his decisions. 


Lapp 1S 


Less Strike Talk 


Labor’s internal fight goes on 
but industrial front is quieter. 
Maritime situation hottest. 


BUSINESS management paused to take 
stock this week, as Labor Day marked 
the end of an era and the beginning of 
anew one in the field of workers’ organ- 
zation. All hope of healing the rupture 
detween the American Federation of La- 
bor and the Committee for Industrial 
Urganization ended Sept. 5, when sus- 
pension of the latter by the former was 
tihed by William Green and the A. F. 
co incil, 
whole broad field of labor re- 
ns, there are reassuring signs from 
| quarters—signs that indicate a 
l" period in which major strikes 
ed not be unduly feared. John L. 
wis and his C.1.0. may feel that they 
to justify” their sharp attitude to- 
the more conservative policies of 
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are 


Committee for Industrial Organization from the 


(below, right) took the suspension calmly, 
And the A. F. of L. charter to United Mine 
members, was filed in the wastebasket. 
the A. F. of L. by militant action or 
lose some of the support and confidence 
which they have brought to their fol- 
lowers. The present line of attack, how- 
ever, is against the steel industry, and 
the job of preliminary organization is a 
tremendous one. An early and abo..ive 
strike might be ruinous to the prestige of 
the C.I.0.; consequently observers do 
not expect sudden action in that direc- 
tion. Next year may be a different story 


Not Bad, To Date 


Department of Labor figures show 
that the number of strikes and the num 
ber of men involved, during August, 
was nothing to be alarmed about. About 
100,000 workers were affected during 
the month, in small disputes scattered 
among some two-score plants. Largest 
was the Remington-Rand controversy, 
which involved about 2,000 employees 

Up to Labor Day, 1936 had seen 
1,173 strikes, as compared with 2,014 
in 1935—another indication of relative 
stability. 

For the future months of 1936, the 
steel campaign and the maritime situa- 
tion are two which bulk largest in the 
minds of impartial observers. The steel 
drive, as noted above, is a slow-breaking 
campaign, with political nuances which 
make early strikes unlikely. But the ship 
workers, particularly on the Pacific 
Coast, may get off the reservation. The 
present agreement between maritime 
workers and employers expires Sept. 30, 
and negotiations are going on to fix up 
a supplement. 


East Coast is Watchful 


Atlantic coast shipping circles are en- 
titled to be worried about anything 
which stops the normal flow of traffic 
in Pacific ports, because trouble spreads 
in intercoastal trade like measles let 
loose in a playground. 

With the exception of steel and ship- 
ping, however, the industrial relations 
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Permanent Relief Plan 


President’s idea is to provide federal jobs for surplus 
of employables left over at any time by industry. 
Pump-priming is about ended. 


WASHINGTON (Business Week Bureau) 
—The President's “fireside” repetition 
of his fervent hope that business will 
take more men off government relief, 
and his mobilization of the U. S. Em- 
ployment Service for a job-hunt in in- 
dustrial plants is an attempt to get the 
relief rolls down to where he might 
risk the establishment of a permanent 
system of federal employment of jobless. 
He would like to tackle this next spring 
—if he gets a chance. 


To Absorb Surplus 


This speech in which Roosevelt asked 
for continued cooperation by employers 
also marks the rapidly approaching end 
of the industrial pump-priming aspect 
of the recovery program. Public works 
is a feature of his policy for the future 
but his main idea is to provide employ- 
ment in this and other resource-con- 
serving and -utilizing directions for a 
minimum number of men—those em- 
ployables whom private business cannot 
absorb at any one time—while unem- 
ployables are taken care of by the states 
and communities. 

Roosevelt's gradually evolving pro- 
gram ties in definitely with his Balti- 
more speech in which he stressed the 
desirability from the standpoint of the 
national economy and the individual of 
abbreviating the working span of life. 
This theory of reducing the volume of 
employable labor available, thereby re- 
ducing the size of the surplus for which 
he feels responsible, will be applied at 
one end by fostering a longer period of 
education so that youth will not enter 
wage-earning ranks at so green an age. 
Students will be aided, at least by loans, 
possibly by grants. To shorten the 
working span at the other end, Roose- 
velt is counting, of course, upon wide 
application of the benefits of the Social 
Security Act. 


Prospect for Cut Not Bright 


The immediate prospect of a further 
marked reduction in work relief rolls is 
not bright. They have dwindled from a 
peak of 3,853,000 last Feb. 29 to 3,362,- 
000 on Aug. 15 but it is questionable 
whether absorption of more labor by 
industry will offset the inevitable return 
to winter quarters on relief rolls of the 
drifters who cut loose last spring. And 
an intensive survey of the occupational 
qualifications of the men now employed 
by the Works Progress Administration 
isn't likely to enhance very much their 
chances of getting other jobs. 

An occupational survey by WPA of 
some 3,000,000 persons on its rolls last 


March revealed that 2,250,000, or 77%, 
were common laborers. It is fair to 
assume that since the March survey the 
majority of the remainder have been 
drawn into private jobs. This is indi- 
cated by the trouble the Public Works 
Administration and some branches of 
WPA have had in finding enough sufh- 
ciently skilled workers to execute their 
projects. In order to furnish employ- 
ment for the mass of unskilled workers 
it is necessary actually to “hide” skilled 
workers on relief rolls and also to em- 
ploy skilled labor not on relief—and 
there is active competition among WPA, 
PWA, and other government units for 
the services of these men. 

Despite all the to-do regarding un- 
employment, the Administration has re- 
fused up to the — time to face 
facts lying beyond the immediate cost 
to the government of this condition. 
Even the new job survey by the U. S. 
Employment Service is aimed simply at 
unloading more men from WPA to pri- 
vate payrolls. Its registration and classi- 
fication of workers does not constitute, 
in any sense, that census of unemploy- 
ment, which organized business has de- 
manded for months, years. 


No Census of Jobless Yet 


Estimates that still are current are 
little better than guesses. Undersec- 
retary Draper, of the Commerce Depart- 
ment, recently computed a decline of 
5,200,000, or 35°, in unemployed 
ranks since March, 1933. Ignoring WPA 
employment, that would leave 9,650,000 
without jobs today. The estimate of 
the American Federation of Labor is 
11,250,000. The U. S. Employment 
Service claims placement in private em- 
ployment of 3,659,000 since June, 1933, 
has 6,604,000 registered as looking for 
jobs. Many of these are working on 
WPA or are actually in private employ- 
ment and simply want better jobs. 

It is reported that a count of the un- 
employed is now included in Roosevelt's 
program if he is re-elected but no satis- 
factory census can be taken until the 
fall of 1937, a year from now. Thor- 
oughly disillusioned by past experience, 
the Census Bureau won't guarantee re- 
sults from a census taken as a relief 
project. Next April would be the right 
month for a good job but the bureau 
insists that, even if Congress passed the 
legislation in January, six 
months would be needed for decent 
preparation. So it will be some time 
before either the Administration or in- 
dustry can be definitely informed of the 
actual dimensions of the problem. 
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MARYLAND CASUALTY COMPANY * BALTIMORI ° SILLIMAN EVANS, PRESIDENT 


went and Health... Fly Wheel... General Liability... Plate Glass... Electrical Machinery... Sprinkler Leakage... Water Damage... Workmen's Compensation 








SEPTEMBER 12, 









“‘UInforeseen events... 


so often change and shape the course of man’s affairs” 
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There’s ONE favor no friend should ask 
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and writes more than 20 bonding lines, including... Fidelity... Bankers’ Blanket... Contract... Check Alteration and Forgery... Depository Fraud 
cial Bonds... Judicial. More than 40 types of Casualty Insurance, including... Aircraft... Engine... Automobile... Burglary... Boiler... Elevator 
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A Time Tested 
Plan 
THAT SAVES 
Money 
- FOR YOU — 


Mutual fire insurance is not 
new. It is, in fact, older than 
any other form of insurance, 
yet its soundness and economy 
are attracting thousands of 
new policyholders. 

The aim of Mutual fire in- 
surance is to reduce the cost 
of the insurance by reducing 
the losses. This result is 
brought about by care in se- 
lecting risks and by active and 
intelligent fire prevention 
work. The saving resulting 
from these measures is passed 
on to the policyholders. 

Seventy-five selected leaders 
make up the membership of 
the Federation of Mutual Fire 
Insurance Companies. They 
have returned over $135,000,- 


000 to policyholders as sav- 


ings, in the past ten years. 

Write for the booklet 
“Mutual Fire Insurance.” Ad- 
dress the Federation of Mutual 
Fire Insurance Companies, 
919 North Michigan Avenue, 
Chicago, Illinois. 


MUTUAL 
FIRE 
INSURANCE 


An American Institution 








Companies and the 
American Mutual 
Alliance. It is a 
symbol of sound- 
ness and stability 


This seal identi- 
fies amember com- 
pany of The Fed- 
eration of Mutual 
Fire Insurance 
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THE Treasury's $914,000,000 offering 
of 23% long-term bonds was received 
avidly this week—which was to be ex- 
pected. Banks, insurance companies, cor- 
porations, individual investors, and hold- 
ers of the maturing 14% notes could 
hardly have been expected to turn down 
a joyride at a cash profit. 

The new bonds were destined for an 
immediate Pip ore upon prices 
of comparable government issues. Treas- 
ury 23s due 1951-54 hovered around 
102. The new issue, bearing the same 
coupon, added only five years to that 
maturity. It is thus evident that an al- 
most automatic rise of about two points 
was indicated. 





“Measure of Confidence” 


Sec. of Treasury Morgenthau was 
elated. He pointed to the lengthening 
of the bonds from 10 to 20 years (since 
September a year ago) without any in- 
| crease in coupon. He knew of ‘no bet- 
ter way,” he said, “to measure the grow- 
|ing confidence in the government's 
credit.” 

In any other period but the present, 
|the prolongation of the maturity date 
| without a commensurate rise in cost 
| would be a touchstone of the national 
| credit. But today, the government itself 
is in the money market, dominating it, 
|making funds easy (BW—May30’ 36, 
p26). Uncle Sam fixes, more or less, 
the price of money, and thus, indirectly, 
fixes the price of government bonds. 

Consequently, the full measure of the 
fiscal state of affairs cannot be grasped 
in interest rates and maturity dates. 
Particularly is this true just after a re- 
vised budget in which President Roose- 
velt indicated that the Treasury would 
reduce its working balance in order to 
finance the deficit. After the Sept. 15 
financing is completed, the Treasury w ill 
need at the outside only $900,000,000 
additional money over the next 94 
months. 


Last for Some Time 


Thus, the $400,000,000 in cash the 
Treasury is now raising washes up about 
one-third of the new financing for the 
current fiscal year. No large issues of 
| governments will be edging onto the 
market. And, after so many years of 
bountiful flotations, there will be a sem- 
blance of scarcity by contrast. No won- 
der there was a receptive market. Which 
is the very reason why the quotations for 
U. S. obligations cannot be relied on to 
demonstrate the “growing confidence in 
the government's credit.” 

For such a measure, there is the bud- 
get. With a gross deficit of $2,097,000,- 
| 000 for the fiscal year ended June 30, 


“Measure of Confidence” 


Sec. Morgenthau finds it in reception o| 
new bonds but business keeps eye on bud. 4. 


reasury’ 





U. S. Income 


Federal revenues, { 
taxation, could easi] 
000,000 in the fiscal! 
30, 1938. That wou 
on record, with the 
of 1920's $6,694,001 
go far toward balan 
Here is how the &°5 
arrived at: 

Treasury estimate 
1937, projected to | 
000,000. Add Treas: 
increase in tax recei; 
1938 amounting tw 
Total is $5,990,000. 
$80,000,000 of “wind! 
available after the curr 
Net estimated rever 
$5,910,000,000. And, if 
tinues to improve, ev: 
may be modest. 











1937, any confidence 1 
thetic. Before the Tr 
house can be in order 
cut in relief expenditur 
the Administration t! 
thing, by eliminating t 
bonus money and the $ 
quired for statutory 
there would still be a 
000,000 (BW’—Se; 
which should be added 
sum of $500,000,000 f{ 
lief. Include that, and y« 
000,000 net deficit 


Even Higher Revenues Seen 


Fortunately, time is 
ury. After 
balance the budget ought 
culean task; recovery 
come some time. And t 
of the President's own 
this out. New taxes super 
the upward sliding scal 
profits could produce 
$5,900,000,000 in the 1 
That figure is based on 1 
mates. What is more, the 
recovery augurs revenues al 
ure, if no radical changes 
the tax base. 

With $5,900,000,000 to 
1938, a balanced budget ts 
feasible. By eliminating m: 
penditures (and with in 
ploying more people, this s 
hardship), expenditures 
to $5,617,000,000 (Bil 
11). That would leave a fai: 
tial surplus. Yet, the expendi 
include semi-relief items: S« 
tion, $550,000,000; Civiliat 
tion Corps, $300,000,000; 5 


seven years 
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10,000 : puplic 
other public works, $285,- 
addition, there would be 
of statutory debt retire- 
which could be diverted to 


Advertising Pays 


ANOT! 


And 


Cong 


the 
, essional 


pects to prove it by Register. 


means of aiding the finances 
nocratic National Congres- 
nmittee is seen in the 
t of the Democratic Register, 
iblication which sounds like 
jition of the Congressional 


e Register will be mailed to 
business and civic leaders in 
ts free of charge by the 425 
Lew Trenner 


Phila- 


( ongressmen, 

enner Publications of 

vho is the publisher, 
60 men soliciting advertising | 
heduled 192 pages. 


highways, , 


. 7 . | 
Democratic National 
Committee ex-| 


an- | 


| 


has a| 


ratic congressmen have guar- | 


istribution (just prior to the 


ion) of 105,000 copies which will 


its of these legislators, biog 

records and excerpts from their 

It will be prefaced by ac- 

shments of the New Deal and 

planation of the various agencies 
imuinistration 

admits that revenue will 

be more than enough to pay 


yrinting, says the surplus will go 


committee. He has his head- 
rs at the offices of the Demo- 
National Committee in the Housc 
Building, states he is not paid 
committee, but has the publica- 
the Register on contract, thinks 
ture “a great advertising op- 


Census Bureau Steps Out 


AN 


Ni 


k, and the Great Lakes Exposition at | 


bureau’s services. 


rurated by the Census Bureau. 


its at 


w policy of closer contact with in- 

and trade organizations is being 
The 
of bureau representatives is now 
| to every convention of any size 
ere in the United States. 

bureau is represented now by 
the Texas Centennial, the 
Products Exhibition in New 


ind. Experts are stationed at these | 


iC points to distribute publications 
to answer all inquiries concerning | 
Also, temporary | 
ess information offices have been 


» at St. Louis and Philadelphia. 
he bureau’s new policy also brings | 


UE Ege UIPMENT Ze Reduct 
and Harts tind Hans 


Though we work with giant auto- 
matic punches, presses and shears— 
taking advantage of every scientific 
and mechanical advancement — it 
still requires more than the machine 
to manufacture Clarage equipment 
in the manner in which it is made. 


Clarage reputation for quality — for 
satisfactory service with utmost 
economy — rests largely upon the 
skill and experience of the men in 
the Clarage plants. 


We have been building air handling 
and conditioning units and systems 
for nearly a quarter century. Some 
of our workers were with us even 
before we entered this field. Many 
have been here ten, fifteen, twenty 
years— craftsmen who like their jobs 
—who do their level best — WHO 
USE THEIR HEADS AND THEIR 
HEARTS, as well as their hands, to 
make Clarage equipment the finest 
obtainable, 


One Man .. . Forty 
Years in Service 


All of the men pictured 
below have been in the 
Clarage organization 
for more than twenty 
years. They worked on 
the first fans and blow- 
ers this company ever 
built. One of the men 
has been with us over 
forty years. He started 
with Clarage when we 
were building wind- 
mills — the only “air 
handling” equipment 
known in those days. 


OVER 20 YEARS ON THE JOB 


Clarage Fan is a good exam- 
ple of the American system— 
workmen and management 
teamed together in a common 
purpose, planning. striving. 
sweating to give the customer 
EXTRA VALUE for the money 
he invests in air handling ap- 
paratus, factory heating, prod- 
uct cooling, comfort cooling 
or complete air conditioning. 


All of us—those who work at 
the desk and those who work 
at the bench—will appreciate 
your next inquiry. 


SPECIFY 
CLARAGE 


iff into consultation with business | 
for the purpose of improving its 
ations and formulating te: beg 
s free from headaches. 


CLARAGE FAN COMPANY « Kalamazoo, Mich 


SALES ENGINEERING OFFICES IN ALL PRINCIPAL CITIES 
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Money 
you can be sure of 


Many 


people could 





income if 
Make 
that 


after your 


get along on a small 

they could be sure of 
. ts 

certain of the littie money 


spells contentment 


ye } , ) e 
working days are over. Provide 
for the future under a 


an income th 


John Hancock reti 


You can arrange for as litt] 


rement 


much as your circur 

permit. 
Our booklet, “Money for Al] 
our Tomorrows,”’ tel 


end you a copy. 


LIFE INSURANCE COMPANY 


oF BosTon. MassacnuserTs 


Joun Hancock InNoviry Bureat 
197 Clarendon Street, » ston, Mass 
Please send me your “Money F 
All Your Tomorr a 
Name 
Street and No. 
City 
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RESEARCH 


PAYS DIVIDENDS ¢ 


acturers and Sales Organizations 
and Research to | keep ahead. 


Manuf 
need Analyses 
“al re 
many 


Since 1891 we have handled chemi 
search and development work for 
concerns in many industries 


Consult with us if you need the services 
of a fully equippe: lon stablished o 

ganization of engineers skilled | in analysis 
of products, developing new p sses am 

improving products 


SAMUEL P. Saptier & Son, INc. 


Consulting and Analytical Chemists 


210 South 13th St., Philadelphia, Pa. 











ply the 
BRITISH .-s EMPIRE 
MARKETS 


from a branch factory in 


LANCASHIRE 


BRITAIN’S LEADING 
INDUSTRIAL CENTRE 


Interested Ame eriean Concerns are cor- 
dially inv communicate’ in 
confidence wit 
J. BENNETT STOREY, Gen. Mer. 
THE LANCASHIRE INDUSTRIAL 
DEVELOPMENT COUNCIL 
Ship Canal House, King Street, Manchester 2 
or the Travel and Industrial Develop- 
ment Association of Great Britain & 
Ireland, 6 Arlington Str.. London, 8.W.1 
28 Avenue des Champs Ely sees Paris, an 
British Empire Building, Rockefeller Center, 
New York. 








ers come to Chicago’s 


Over the Labor Day week-end the news 
broke that Marshall Field & Co. had 
sold the Davis Department Store on 
State Street, Chicago, and now retail 
circles are buzzing with speculation as 
to the significance of this latest and 
perhaps biggest of Field's unloading 
operations. 

Rumors that the Davis store was to 
be sold have cropped up rather fre- 
quently ever since james O. McKinsey, 
management engineer, took over the 
helm of the far-flung Field enterprises, 
but they have always been denied by 
responsible Field officials. Only three 
weeks ago such a denial was accompa- 
nied by an emphatic statement that no 
negotiations were in progress or con- 
templated. Announcement of the sale 
so soon thereafter is taken as indication 
that the purchasers, Goldblatt Brothers, 
met whatever terms and conditions Mr. 
McKinsey’s well-known trading ability 
and Scotch ancestry may have dictated 
as the final rock-bottom proposition ac- 
ceptable on the deal. 

Official announcements from both 
sides of the transaction give no inkling 
of the selling price. Mr. McKinsey 
merely stated that a contract for the sale 
of the Davis store to Goldblatt Brothers 
effective at the 

of business Sept. 5, that name, 
stock, fixtures, and customers’ lists were 
included in the sale but that current 
customers’ accounts receivable would be 
retained by Field’s. When pressed for 
further explanation, he said that the 
| sale simply was in line with Field’s pres- 
| ent policy of disposing of all unprofit- 
able units and pointed out that already 
Field’s has sold 10 of its 14 small de- 
partment stores. 





close 


lease S, 


Goldblatts Know the Town 


In the Goldblatt camp closing of the 
deal made the occasion for 
| celebration. The Goldblatt brothers, 
Maurice and Nathan, started with one 
store in 1914. The merchandising 
methods they adopted were informal 
and blunt but appealed to the thou- 
sands of Chicagoans in the low-income 
class who buy strictly on a price basis 
and who care little for fancy displays, 
elaborate decorations, and special serv- 
ices. It was the same style of mass mer- 
chandising that in recent years has 
achieved prominence in super markets. 
It has built mass sales and, incidentally, 
has piled up considerable mass profits 
for the Goldblatts. 

Proof of the effectiveness of this mer- 
chandising formula is found in the fact 
that, from small beginnings, the Gold- 
blatt business has grown steadily and 
rapidly. At the beginning of 1936 the 


was 





Department Store Shift 


Marshall Field unloads and a pair of hot mer.| 
State Street. 


landis. 


brothers were operating 
in Chicago and one eac! 
and Gary and Hammon 
sales volume for 193: 
000,000 

The invasion of Chicag 
shopping district by s 
aggressive mass mercha: 
Goldblatts is being VICW 
erable alarm by other lar; 
that district who are 
low-income buyer. Stat 
also predict that Goldblat 
in the Loop is going to n 
for Sears, Roebuck & Co 
located just outside the I 
the street from the Davis 


Big Stores Aren’t Worric«! 
Other State Street depart 
such as the Marshall Field 
Mandel Brothers, and < 
Scott & Co., are expected t 
than lose through Field's 
of the Davis store. The co 
patronized the Davis stor 
class that goes shopping 
best possible buy for the 
ceptable surroundings, but { 
would have thought of 
street to visit a Goldblatt 
the final low-down on bar 
other big stores think tl 
likely to forget that State St 
south beyond Jackson Bo 
will stay north of the line 
For Field the disposal \ 
store means riddance of a cor 
lem. Field bought the sto: 
Rothschild interests for $9.01 
siders say that it has never | 
as expected and during many 
ated “in the red.’ Changes 
tive personnel, policy, store la 
haven't produced satisfactory 
although those familiar with 
results of recent months cont 
the store would have finishe 
black”’ this year. 
Investment-minded observ 
that, as a direct result of this trar 
the financial status of both s 
buyer will show some changes 
Goldblatts the purchase is expe 
force issuance of stock, and hol 
Goldblatt stock are looking for ' 
nouncement of “rights.” To M 
Field & Co. liquidation of tl 
store investment will bring in cas! 
ously estimated at from $5,00¢ 
$7,000,000, and there is much s 
tion as to whether that huge s 
be absorbed in some new activity 
used to reduce the accumulated 
dends of $31.50 per share (as of 
30, 1936) due on 296,000 shar 
7% preferred stock. 
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a Went the Cats Paw 


- out came a biltion-Dollar ldea/ 





-s nearly 150 years now since a cer- 
| tain young man, with a knack for 
ul went South to court the girl of 
fancy. And fortunate it was for the 
rid that he made this romantic journey! 
For one day he visited a cotton planta- 
He saw what a long, slow process it 
was to clean the seeds from raw cotton. 
He talked with the planter, learned more 
it the difficulties of picking and clean- 

ing cotton by hand. 
That night he couldn't sleep. If only 
re were a machine to do all that tedious 
rk! Restlessly he got up and stood by 
e window. In the moonlight he saw a 
frantically busy at one of the chicken 
wos. The cat had killed a chicken but 
sunable to pull it through the wire 
In went the eager paw—out came 
id of white feathers. In went the 


Thoughtfully the young man went back 
wd. In his mind’s eye he pictured an 
ron claw, pulling cotton fibres through a 
fine mesh screen—leaving the hard seeds 
ud 
\ few days later he had worked out the 
first rough sketch of a remarkable new 
machine. It made large-scale production 
possible, revolutionized the entire cotton 
lustry. The young man’s name was Eli 
hitney. The machine, inspired by a 
robber cat in the moonlight, was the 
famous cotton gin. 


> . > 


Thousands of men might have 
watched that cat at the chicken 
p without attaching any im- 
portance to it. But to Eli Whit- 
it was the basis of a billion- 
dollar idea. He saw and recog- 


nized the fabulous unseen value of that 
little barnyard drama. 

It requires no special genius to recog- 
nize the Unseen Value in an automobile. 
Today every alert, intelligent man or 
woman who buys a car realizes that there 
is something far more important to him 
than the materials from which the car is 
made—far more significant than such 
things as beauty, power, safety or speed. 
The Chrysler Corporation has succeeded 
in making America conscious of this vital 
Unseen Value. 

What is it, you ask? The man who 
drives a Chrysler-built car well knows! 
He knows the pride and confidence that 





BEFORE BUYING A CAR | 
—ASK YOURSELF THESE 
6 QUESTIONS 


1. Has it proper weight distribution ? 


2. Has it genuine hydraulic brakes ? 

3. Js it economical to run? 
4. Has it floating power? 
5. Has it safety-steel body? 


6. Does it drive easily? 
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ONLY CHRYSLER-BUILT 
CARS HAVE ALL SIX | 








Chrysler Marine and Industrial Engines «+ 





go with ownership of a Plymouth, Dodg: 

De Soto, Chrysler. Behind these cars is 
far, far more than the busy factories in 
which they are built. Behind these cars is 


devotion to an inspiring ideal. 


Look Beyond Beauty, Safety 
and Speed 


It has always been the ideal of the Chrys- 
ler Corporation to improve cars in every 
possible way, and to keep improving them 
Chrysler engineers have dared to build the 
cars of their dreams—have pionecred 
one great advance after another 
have created veritable masterpieces of 
perfection. 

Because of this, about every fourth car 
sold today is a Chrysler-built car! Of all 
American motor manufacturers, Chrysler 
Corporation alone exceeded in 1935 its 
rate of production for the boom year of 
1929. 

We ask you to bear these facts in mind 
when you buy a car. We ask you to con 
sider the exceptional Unseen Value of the 


famous cars and trucks built by Chrysler. 


DE SOTO 
CHRYSLER 
PLYMOUTH 


PASSENGER CARS AND TRUCKS 


Airtemp— Air Conditioning 





a 


YOU GET THE GOOD THINGS FIRST FROM CHRYSLER CORPORATION 
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Golden Moving Day 


Government gets ready to bury six billions of its bul- 


lion in the strongbox that industry has built for it 
safely inland at Fort Knox, Ky. 


IN THE dark of October’s moon $6,- 
000,000,000 of the nation’s gold bullion 
will be hauled from its vaults on the 
Atlantic seaboard across the Alleghenies 
to a new parking spot at Fort Knox, Ky 
The transfer from the mints and banks 
in New York, Philadelphia, and other 
cities is dictated primarily by military 
reasons and, since gold no longer ts 
legal tender in domestic transactions, it 
is necessary to maintain an immediately 
accessible supply sufficient only to meet 
export needs. Gold stocks on the Pacific 
coast have been transferred to Denver 
for the same reasons 

The structure now nearing completion 
on the 30,000-acre government reserva 
tion looks like a small office building ex 
cept for a turret at each of its four corners 
where a sentry will bask of a winter's 
night in the warmth from a register 
under his otherwise traditionally chil- 
blained feet 


$1,000,000 in 1.63 cu.ft. 


This home for the world’s greatest 
concentration of wealth is only 105 ft 
by 121 ft. and the vault is much smaller 
than that. A ton of gold, worth about 
$1,000,000 at its present price, occupies 
only 1.63 cu.ft. and six thousand mil- 
lions, measuring 9,780 cu.ft., doesn’t 
represent much more space than a good- 
sized double garage. The Dixie high- 
way is being relocated so that it will run 
right past the door. 

The cost of the new gold garage is 
modest. The Great Lakes Construction 
Co., Chicago, got the contract on a bid 
of $468,274. Mosler Safe Co., Hamil- 
ton, O., furnished the vault entrance for 
$16,862 and Haughton Elevator & Ma- 
chinery Co., Washington, D. C., in 
stalled the elevator for $10,996. The 


of Gold 
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GRANITE, STEEL, ELECTRICITY, WATER—Most of the 
inanimate guardians known to man are present in the House 
Uncle Sam’s new strongbox at Fort Knox, Ky., which 
will serve as repository for $6,000,000,000 in gold to be shipped 


job required 6,000 cu.yd. of excavation, 
although the vault rises above ground. 
The materials used in construction in- 
cluded 16,500 cu.ft. of granite, 4,200 
cu.yd. of concrete, 750 tons of re- 
entorcing steel and 670 tons of steel. 
The repository will be guarded by 
artillery and mechanized cavalry which 
includes the Army's latest equipment— 
tanks, combat cars, armored cars, scout 
cars. There are now 72 officers and 
1,320 enlisted men stationed at the post 


proper, which is about a mile distant 
from the building. It is the headquar- 
ters of the 7th Cavalry Brigade. The 


68th Field Artillery is on the post and 
200 men from the First Mechanized 
cavalry will be transferred there soon 
This claborate armament presents an 
amusing contrast to the safeguarding of 


€ 
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bayonet, two pistols, 
chest is to be securely 
The musket is to be 
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charged and loaded 
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after 10 p.m. | 


hour 
after 


a watch dog 
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The cost of transport 
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$1,429,240, a pretty | 
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Wine Can Arrives 


WHI 
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E bottle makers 
gaged with can competit 
field, the same enemy 
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Recently 15 


left the California plant « 
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port Tin Plate Co. and 
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across the country in armored trains. 
vaults can be flooded with water from a moat; electri 
will guard approaches to the hoard; and gun turrets 

left and right) are to hold armed sentinels. 


The bombproof granite 
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es are learning to be 
Their domestic electric 
talled 22% more in the 
year than in the same 
rhis, together with their 
built enough load to 
ce annual domestic con- 
over the year before. 
just been completed by 


10 households, 
of the entire industry. 


vomen during that period 
more for advertising, to 
ti Their appliance 
gated $41,355,673. 
eir sales of refrigerators 17%, 
water heaters 239%, clothes 
ironing machines 18%, 
aners 20% and 199% for all 








fore Electrical Appliances 


month survey shows power companies are doing 
hetter appliance-selling job, but non-selling compa- 
reporting similar load gains. 


But the Southeastern companies are 
now making history. They record the 
largest Zains in average consumption, 
the largest appliance sales and revenuc 
per consumer, the largest advertising ex 
penditure per consumer, the lowest num 
ber of consumers per sales person, the 
largest sales of refrigerators, ranges and 
water heaters per 1,000 consumers, and 
the highest total of refrigerators in use 
per connected home 

Southeastern companies are now run 
ning as high as 1,113, 1,059, and 1,048 
kw.-hr. per consumer and show increases 
up to 212, 209 and 184 kw.-hr. over 
the year previous. The top in average 
appliance sales per consumer for the 
six months was $16.75, the largest rev- 
enue per consumer $56.33 

One of the interesting reflections from 
this survey is the progress made by the 






listed 21 utilities that sell no appliances 
themselves They showed a gain of 
8% in average annual domestic con 


sumption against 10% for those who 


merchandise, with highs of 1,246 as 
1113 kw.-hr. in the Far West 
1,043 and 1,038 kw.-hr. for Nort! 
ern companies. Rates and averag 
enue per consumer compare favorably 
with the companies that are actively 
selling 

The argument as to whether or not a 
power company should sell appli cs 
has raged for years among utility 
So far the “pros” have had the best of 
it More companies s ll and their gair 
in load are larger Electrical WV 
urges the ideal combination of active 


selling plus all the active dealer promo 
tion that the 
panies provide. And it is this | 
menace of TVA plus superior sales 
agement that has been chalking up th 


non-merchandising con 


MUS LNe 


records in the Southeast 
The rental of ranges, water heaters 
and small refrigerators continues, as a 


means of introducing them into mor 
homes, but by fewer companies 


smaller total 





ow Much Do Dealers Sell? 
urse, all this covers only appli- 


lves and there is a surprising 
f knowledge among these utilities 
t the local dealers are selling 
But for those cities 
dealers sales were estimated by 
es that themselves sell appli- 
the dealers are selling a large 
refrigerators 79%, ranges 
ater heaters 18%, clothes wash- 

ironing machines 74% and 


here is a wide variation in the prog- 
y the different power com- 
nies in the development of domestic 
The greatest use of 


in the Northwest, where they 
been selling these heavy load- 
hulders most persistently through the 
And that section has the lowest | 
erage domestic rate and the highest 


panies reporting 1,774, 


108 kw.-hr. per family. 
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The machine-tool maker who uses 
R & M motors entrusts that part of 
the job to specialists with forty years’ 
experience in building motors that 
make good machines better. He doesn’t 
mind if the motors get part of the 
credit—he gets credit for using the 


MOTORS e HOISTS 








FANS e 








e CRANES e 





TO GO AROUND 


best of everything! That's a point 
worth remembering, no matter what 
kind of electrical appliance you may 
be buying. Look for R& M onthe motor 
..+ If you are a manufacturer. R & M 
experience is at yourservice. Robbins & 


Myers, Spring field, O.: Brantford, Ont 


E,MYERS 


FOUNDED 1878 
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Wrong 42% of the Time 


That’s the average executive’s record on marketing 
strategy according to market research agencies whose 
services are in increased demand as sales grow. 


THE average business executive is 
wrong 42% of the time in determining 
his marketing strategy. Even the best 
of them has a margin of error in excess 
of 35%. 

These are not empty estimates. They 
are findings based on data accumulated 
over a period of years by the A. C. Niel- 
sen Co. of Chicago. And they go far 
to explain why the top executives in 
the nation’s leading corporations are 
turning in increasing numbers to com- 
mercial market research agencies to find 
the answers to such questions as: how 
much money should be spent for adver- 
tising and where and how it should be 
placed; how much of a particular 
market is available at any time to a par- 
ticular brand and how much the com- 
petition monopolizes; what consumers 
think of the product; what are the most 
effective sales appeals; should the 
method of distribution be changed or 
refinements made at any point; is the 
price right; what about the possibility 
of new products—in short what of a 
thousand things should be done to 
speed and increase the movement of 
goods from any particular point of pro- 
duction to and through consumption 


Checking Them Up 

Since the Nielsen Co., a pioneer in 
the field, came into being some 13 
years ago, it has undertaken to find the 
answers to thousands of these questions 
for the manufacturers of six hundred 
different products. Before undertaking 
any research job, either on a piecemeal 
or over-all basis, it has for the past five 
years asked the executives in its client 
companies to furnish a written record 
of their opinions on each of the points 
under investigation. 

Later comparison of the advance 
guesses with the facts actually un- 
covered in dealer or consumer surveys 
has revealed the average 42% error. 
And statistics don’t lie—at least not in 
this case where practical changes in 
marketing operations based on the re- 
search findings have 4 pawl estab- 
lished their accuracy and authenticity. 

This business of commercial market 
research is a four million dollar enter 
prise, and it is growing by leaps and 
bounds. A comparatively young service, 
it has expanded rapidly during the de- 
pression when manufacturers like Gen- 
eral Electric, Coca-Cola, American 
Radiator, duPont, Westinghouse, East- 
man Kodak, General Foods, A. T. & T., 
and a host of others became acutely 
conscious of the need for facts in their 
scramble for all-too-scarce sales dollars. 
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For the year 1935, leaders in the re- 
search field report increases ranging 
from 40% up to 140%, and business 
this year continues to accelerate. Among 
dozens of others these are some of the 
firms which have established definite 
places for themselves in the business: 
Crossley, Inc.; Daniel Starch; Market 
Research Corp. of America; Ross 
Federal Service; Anderson, Nichols, 
Associates; The Houser Associates; 
Cherington & Roper; Barrington Asso- 
ciates ; and Booz, Fry, Allen & Hamilton. 


Functions and Methods Differ 


Not all of them specialize in the same 
types of research activity. At one end 
of the spectrum their functions fade off 
into advertising counsel; at the other, 
into sales consultation work and man- 
agement engineering. Some of them 
operate chiefly on a spot job basis, while 
others, in addition to handling individ 
ual projects, carry on a continuous 
analysis of basic market information 
and sell periodic reports as a regular 
service. 

Thus, the A. C. Nielsen Co. has its 
“Food and Drug Index,” issued every 
60 days and sold at charges varying 
from $10,000 to $100,000 a year, de- 
pending on the amount of information 
which the individual subscriber desires. 


NEW HAMPSHIRE 
LAND OF SCENIC SPLENDOR 


Business Week 
SELLING SCENERY—With competition 
from all sides in the matter of telling the 
vacationer where to go, New Hampshire 
is not to be caught napping. Maxfield 
Parrish put his colors to work on this 
poster, which celebrates impressive gains 
in travel through the Granite State. 
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With 
MALLORY 
the Unusual is a Matter 
of Routine 


A firm of Western sound engineers needed 
a special switch for use in a hookup of 
eighty speakers in a sound equipment instal- 
lation. The problem was presented to the 
Yaxley Division of Mallory. Several days 
later the finished switch of 28 gangs —right 
from every standpoint —was delivered to 
the customer. 


Solve a problem—fill a need—find a new 
way! It’s all in the day’s work of Mallory 
precision engineers! 


In the development of new products—and 
the op tepen of old ones—the experi- 
ence of this organization will prove of im- 
measurable value. Your inquiriesare invited. 


P. R. MALLORY & CO., Inc. 
INDIANAPOLIS INDIANA 


Cable Address—Peimallo 


MALLORY 


PARTS FOR RADIO, ELECTRICAL, 
AUTOMOTIVE AND INDUSTRIAL FIELDS 


is the Secret of 
Modern Packaging 


In these days, packaging de- 
mands full, brilliant color for 
effective eye appeal. 

And you don’t get FULL color 
unless you use lacquer. 


Zapon and Zapon Brevolite 
Lacquers are Atlas contribu- 
tions to better packaging— 
their use is increasing con- 
stantly where manufacturers 
seek greater eye appeal for 
packages, labels, wrappers 
and cartons. 
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hauling the water without charge. 
on the mail questionnaire because it 
does not ordinarily assure sufficient ac- 
curacy.) Then the questionnaire must 
| be tested on a small group and revised 
| in the light of that experiment; leading 
questions must be carefully rephrased, 
others must be clarified. 

After the survey comes the exhaustive 
job of tabulation, usually mechanical, to 
wring out every possible drop of useful 
information and to check on the validity 
of the- entire performance. Finally, 
there is the interpretation, though the 
client—particularly if it is an advertis 
ing agency—often prefers to draw his 
own conclusions 

The actual cost of conducting a sur 
ig (which may average from 50¢ to 





Farm Credit Moratorium 


Drought makes a bad situation worse for Farm Credit 
Administration and, while investors in FCA bonds are 


protected, Morgenthau’s ‘ 


| By all the standards fixed for the gov- 
| ernment’s appraisal of private banking 
!and finance, the Farm Credit Adminis- 
‘tration is today insolvent. FCA en- 
tered the year with more than 20% of 
its mortgage loans in such shape that 
they can only be classified as slow or 
frozen, and the drought is bringing on 
‘another wave of delinquencies, presag- 
ing over wide areas this winter some- 
thing in the nature of a general mora 
torium on government interest collec- 
tions. Officials are mapping tentative 
plans for handling heavy extensions to 
avoid more foreclosures during the 
presidential campaign and whatever 
long-term policies may evolve from the 
President’s drought survey, a — 
| recasting of the 16 existing federal 
| farm credit agencies is now certain. 


EVERYBODY GAINED—Kansas City earned the goodwill of Kan: 
it sent free water during the driest days of the great drought, railroad 
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ped executives these days are finding that the 
judicious investment of moderate sums from surplus 
in Brown Instruments pays big dividends, pointing the way 
to savings in operation and production. 

Brown Flowmeters in the boiler room tell operators how 
much steam is generated by each boiler, indicate quantities 
used throughout the plant, detect waste, point the way to 
improved operation. 

Brown COgc meters and draft gauges, used as a firing 
guide, enable operators to hold the correct percentage of 
COz, thus preventing fuel losses. 

Brown Thermometers and Pyrometers and Brown Record- 
ing Instruments give the engineer or plant superintendent 
complete chart records revealing deviations above or below 
efficient operating conditions. Brown Controls maintain 
temperatures, pressures, flows, liquid levels, humidity and 
other variables in industries varying as widely as steel 
treating and sugar refining. All are necessary guides 
toward economy and improved production. 

You are invited to write for the book, “Instruments from 
the Executive Viewpoint,” a clear, non-technical dis- 
cussion of savings and improvements possible in plant 
operation . . . Why not instruct your secretary 
to write for it today. 
Brown Instrument 
Company, 4525 
Wayne Ave., Phile- 
delphia, Pennsylvania. 
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Instruments and Controls 












Temperature Indicators and Recorders 
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iblem Is Growing 
This question of supplying—and 
erwards disposing of—water used in 
‘conditioning plants is commanding 
ention in many quarters. Large 
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ly as cooling agents, wherever these 
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r level from which the whole city 
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the City of Chicago, estimates 
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L. Logan Lewis, chief engineer of 


the Carrier Engineering Corp., accord- 
mg to the Journal of the American 
Vite Works Association, estimates 
that water t consumption” per person 


where summer comfort cooling is pro- 
led for a season of 120 days, is ap- 
proximately 48,000 gal. in residences, 
500 gal. in drug stores, 14,500 gal. 


. a restaurants, 11,500 gal. in depart- 
ment stores, 4,500 gal. in theaters and 
5400 gal. on trains. 
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New Products 


New things, new designs, new 
packages, new manufacturing 
and marketing methods. 





In asking further information on 
new products or submitting data on 
newer ones, address Business Week's 
Chicago offices—520 N. Michigan Ave. 











JOHNS-MANVILLE Corp. is supplying 
a thin-wall Transite Korduct for con- 
crete-enclosed duct systems. It is an 
asbestos-cement product, formed under 
high pressure and is sold as rot-proof, 
incombustible, immune to electrosis and 
corrosion, and as having a high rate of 


heat dissipation 





DictoGRAPH Propucts Corp. now 
offers a new hearing-aid device that is 
particularly suited for desk or office use. 
It is operated by battery, has a micro- 
phone, a mechanical amplifier, a rheo- 
stat for volume control and a voltmeter 
for battery testing. All parts are as- 
sembled in several different styles of 
cases of modern design, made of alumi- 
num, mahogany, or molded reo 
making one single self-contained port- 
able unit. 





GENERAL PLASTICs is making a line of 
thermosetting resin solutions for the im 

pregnation and coating of motor and | 
generator armatures. It is claimed that 
these produce a stronger mechanical 
bond, give better insulation and are 
more resistant to water, oils, chemicals 


AN electric eye operates the new door 
alarm and attention-caller announced by | 
the Photobell Corp. It can be used as 
door or burglar alarm for store, office | 
or home, has an operating range of 15 
ft., and will ring an alarm signal when- 

ever the light beam is cut by a passerby 

It is easy to install, costs very little to 
operate. 


SNAKE-SCREEN is offered by the Abbe 
Engineering Co. for screening coal, 
gravel, coke and similar materials wher« 
jamming of the grains has a tendency to 
clog the screen. The mesh of Snake 
Screen is square but runs diagonally 
opposed to the flow, and it provides 
enough play so that jammed grains work 
out of the mesh easily. This design is 
said to increase screen Capacity mate- 
rially. 


PHANTOM night-driving glasses are of- 
fered by the Brewer Manufacturing Co. 
They consist of a special one-piece 
frame into which is fitted a single sheet 
of colored glass that is so cut as to 
shield against glare from opposing head- 
lights but to permit free and fully- 
lighted vision of the right half of the | 
road. They may be worn over regular 
eyeglasses. 








PLASKON 














“PUT IT UP IN FRONT” 


Front counter position—that is the 
place store managers insist upon 
giving to the Enterprise Plaskon 


Meat Chopper . . . the machine that 
makes most previous choppers obso- 
lete. 

In contrast with the past policy of 
hiding unsanitary, ugly, bulky chop- 
pers, butchers attract and impress 
customers with the white Plaskon- 
hooded Enterprise. It is a constant 
advertisement of progressive store 
management—and they know it. 
And they buy it for that reason and 
for the Enterprise nameplate. 

The Enterprise hood is another 
long advance by Plaskon into the 
field of industrial housing. It weighs 
5% lbs. ... reduces the weight of the 
machine by 17% ...is light fast and 
color fast . . . is both cover and fin- 
ish . . . is cleaned with a damp cloth 

. is made in one molding operation. 





Plaskon is produced in the form of a mold- 
ing compound suitable for fabrication of count- 
less products. While Plaskon is generally used 
when color, appearance, or translucency are 
of importance, its physical characteristics rank 
high in the field of plastics. We invite inquiries 
from all concerns interested in improving their 
products through the use of molded plastics. 


PLASKON COMPANY 


INCORPORATED 
2115 SYLVAN AVENUE 


TOLEDO, OHIO 


CANADIAN AGENTS, CANADIAN 





| INDUSTRIES LIMITED, MONTREAL, P. Q. 
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36. Nebraska Natural Gas Co 


Pacific Gas & Electric Co 
Se. California Gas Co 


El Paso Natural Gas Co 


Western Gas Co 


23 


Western Public Service Co 
10. Natural Gas Pipe Line Co. 
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17. Kansas Pipe Line and Gas Co 
38. Lowisville Gas & Ele< tric Co. 
39. Kentucky Maturat Gas Co 


40. Godtrey t. Cabet tre 


: 
3 
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Southern Counties Gas Co 
28. Prosser Natural Gas Co 


29. North West 


Albuquerque Nat Gas Co 


25. Montana Power Co 
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of America and Texoma 


Neturat Gas Co 
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ng them. New pipe 
“Detroit and have 
of New York and 
they are waiting for 
“About 2,000 miles of pipe 
been constructed in 
in project and soon 


sting because it 1s the 
pansion in natural gas 
Or perhaps it 
into action 
Anyway, it 
terms of both new 
ind future possibilities 
ght to know its way 
ancient history. At 
igo, the Chinese sank 
000  ft., tapped gas 
used the gas for evaporating 

brine and for domestic purposes 
record that when Julius 
ruled in Gaul there was a 
burning spring” near Grenoble, 
Genoa was actually lighted by 


Parma, when Italy was 


ide 
getting 
pression 


mined tron 
piped ifOu 


ne Natural gas features twice in the 
tory of America, as well, In 
s George Washington dedicated a 


park in West Virginia contain- 
burning spring,” and in 1825 
Lafayette was entertained in 
a late party where 
gas provided the illumination. 


Came With Oil 


ise of gas began seriously when 
discoveries rocked Pennsylvania 
870. Wooden pipe lines made 

pine logs were laid in all direc- 
carry light to cities and fuel to 
ustries, and one with an 8-inch bore 


1 as far as Rochester. In 


extende 

2 the first long iron pipe line was 
for 54 miles to Titusville. Wells 
¢ drilled in New York, western 


nsylvania, Ohio, and West Virginia. 
clopments in Kansas and Missouri 


owed. New fields were located in 
thoma, Texas, Arkansas, Louisiana, 
ng, and California. The gas 


by-product of the petroleum 
ustry. Most of it was used in the 
ist blown into the air. 

whole industry was in chaos. 
however, Eastern capital 
Mid-Continent field and 
hed management gradually evolved. 


ered ty 


las : 
as late as 1925 natural gas was in 
in volume only in the western 
nsyly ar 


-Ohio-West Virginia field, 
Oklahoma-Texas area, and 
in Louisiana and 
Wyoming and in southern 


wsy Val 
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jural Gas Steps Out Again 


of expansion has put 2,000 more miles of 
on natural gas map in past year, and bigger 
ts till beckon, particularly in East. 


California. Then came the pipe muracle 
The two largest natural gas reserves 
the world had known were developed at 
Monroe, La., and Amarillo, Tex., and 
offered resources so far beyond the local 
market that engineering brains were set 
to work to find a way to carry the excess 
to distant cities. Out of it came high 


pressure, non-permeable welded steel 


and in 192 


pipe, 7, almost overnight, th 
pipe lines started reaching east across 
Missouri, Illinois, and Indiana, Missis 
SIPPI, Alabama, Georgia, and Virginia 
and north through Colorado, Nebraska 
lowa, Minnesota, Montana, the Dako 
tas, and California The business 
entered a boom about 1930, but this 


was soon snuffed out by depression 


Ten Year: of Expansion 

However, from 1923 to °33, the 
natural gas industry from 
serving 3,500,000 
states to one of 7,000,000 customers in 
Consumption grew from 
1,190 billion cu.ft. in 1923 to 1,550 
billion in 1933. It had replaced manu 
factured gas or becn mixed with it by 
local companies serving 2,824,000 con 


grew on 


customers in 5 


38 states 


4 I 
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—— 


J+ oJ 
SyEXNEND)S 


sumers, both domestic and industrial 
And now, beginning last tall, on 
more the pipe lines are marching. Re 
ported as ompleted or well along 


172 miles from Zionsville Ind. to 
Detroit 

125 miles from Holdridge Net ) 
Otis, Kan 

115 miles in Montgomery and Chero 
kee Counties, Tex 

113 miles from Clarion Count 
Potter County, Pa 

108 miles from Long Lak | 


Irving Junction, Teo 
miles from Stevens to Mullu 


Kan 


106 


70 miles from Tri-Township | 
Lansing, Mich 

i6 miles from Mill Brook Field to 
Grand Rapids, Mich 

iS miles from Casa Grande to §S pe 
rior, Ariz 


miles from Milpitas to San Frar 


cisco 
Other major projects under survey 
378 miles from Kansas Fields to Grand 


Island and Mcé ook Neb 

187 miles from Bowdoin Field. Mont 
to Canadian cities 

100 miles from Wetzel to Spencers 
West 

100 miles from Pennsylvania Field to 
Rochester, N. Y 

50 miles from Tepetate Field to Lake 


Charles, La 
Beyond 


these important extensions 


GROOMED 


with Aid of GAS 





Circle imdic ates temporary commection for warming up locometives at Santa Fe roumd-bouse Gas 
lime it booked up to otl-burner, permitting separation from eil-tamks, tavimg time and space 


Split seconds count when the 
Santa Fe”Chief’ roars across the 
desert and bores into the night. 

Minutes soon become dollars 
when perishable freight races cciret time 





BUILDING GOOD WILL—AND SALES—The cooperative 
ried on since 1929 by the Pacific Coast Gas Association has proved its value. 
successful has 
are turning to the same thorough promotion. 


year, in solid returns. So 


groups are studying its methods, 


boiler plant to blacksmith shop, including 
at least 15 different heat operations. What 
is the record of gas? Let Santa Fe offi- 
cials answer: 


More even heat distribution thr---thout 


advertising campaign car 


year after 


it been, in fact, that other gas marketing 















there are many small projects now mov- 
ing, some of them hedged about with 
secrecy, but sufficiently definite to form 
2 measure of the current movement. 

The cause of this triumphal onward 
march of natural gas is the power that 
is in it. It delivers 1100 British ther- 
mal units per cubic foot, (whereas good 
manufactured gas contains 550 B.t.u.’s) 
and that is what puts the kick into a gas 
engine and the heat into a kitchen 
range. Also natural gas is cheaper. At 
23¢ per 1,000 cu.ft., it will cost 18¢ 
to raise the temperature of 100,000 gal- 
lons of water 1 deg. F., and manufac- 
tured gas at a low price of 60¢ per 
M.C.F. would cost 91¢ to do the job. 
Also natural gas has many other advan- 
tages asa fuel. It requires no space for 
storage, no inventory investment, no 
handling costs. Furthermore, natural 
gas is always available. 


Back Toward Peak 


Total sales of the natural gas indus- 
try increased from 650 billion cu.ft. in 
1921 to a peak of 1950 billions in 
1930, fell off to about 1550 billions in 
1932 and by 1935 had recovered nearly 
to the 1930 peak. Last year domestic 
consumption totalled more than 306 bil- 
lion cu.ft. which was about 2% under 
1929, but industrial and commercial 
consumption combined was over 749 





billion cu.ft. last year, a gain of about 
18% over 1929. Revenue from do- 
mestic sales, however, has gone forward 
despite the depression—from $202,- 
232,000 in 1929 to $210,842,000 last 
year, a gain of 49%. The combined in- 
dustrial and commercial revenue in 1935 
was $145,191,000 which was 1% over 
1929. The domestic sales in 1935 con- 
stituted 27.7% of the total consumption 
and produced 58.8% of the industry's 
revenue. The commercial and indus- 
trial market absorbed 70% of the out 
put and returned 40.2% of the income 

Consumption in the oil fields, by oil 
refineries, public utilities, and producers 
of carbon black located nearby now 
take about 55% of the total natural gas 
production. About 900 billion cu.ft. 
actually flows out of the oil fields 
through pipe lines to be sold by dis- 
tributing companies to industrial, com- 
mercial and domestic consumers. Of 
this, last year about 62% went to in- 
dustrial, 8% to commercial, and 28% 
to domestic customers, the rest to mis- 
cellaneous users. 

At present there are about 55,000 
miles of trunk lines, but include field 
mains and distribution lines, and the 
total mileage of natural gas pipe lines 
in the country crowds 150,000. Despite 
that, natural gas is being distributed 
only as far north as San Francisco, on 








it has helped many companies to get 


longer life from their roofs and less main- 


tenance expense on their buildings. 


KOPPERS PRODUCTS CO. 
PITTSBURGH, PENNSYLVANIA 


Coal tar pitch and felt means to the flat 
roof what oak means to floors, what 
copper means to plumbing, what metal 
lath means to plastering. Koppers has 
played an important part in popularizing 
the coal tar pitch roof, and in that way 






1. Tarmac for Roads 2. Roof- 

ing Materials 3. Waterproofing 

Materials 4. Bituminous Paints 

5. Creosote for Wood Preserva- 

tion 6. Light Oils 7. Tar Acids 
8. Coal Tar Pitches 
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actor in the situation. 

Much the same slant on the situation 
u@mmomes trom the Federal Alcohol Ad- 
1 instration, which adds, however, that | 


ve & th Carolina, and western Virginia 


) st Federal Trade Com.- | 
th, op mended federal reg- | | 
7 nes, the future looks 
Nat ‘al gas is good and cheap | | 
y inty a ly at the market and | | 
+ ce ud enough to make any-|| | 
a x iV 


, 
ry Raid | 
Whisky prices are pulled up by 
n shortage. 


; price yn are hitting the dis- 

ng «rd and whisky prices are on | 
“ov up. Some distilleries have al- 
alee’ Kentucky Bourbon by 5¢ 
veal. af nt production is quoted 
~. to 75¢ per gal. On aging stocks 
s 70¢ to 80¢ for Bour- 

e to six months old, $1.175 to 

*< for six to twelve-month whisky, 
y *< «9 $2 for whisky 19 months to 
hese prices do not in- 
gal. tax imposed by 


cor 


5¢ per 
MtucKy 
A few distilleries have jumped the 
ent production from 55¢ to 
: and are seriously considering fur- 
; price increases as the full impact 
the drought’s effect on the corn crop 
felt. Distillers usually add 1¢ per gal. 
e price of their product for every 
“S¢ per bushel increase in the 
Current whisky is the, - 
70¢ corn that would cost 





n equalization tax on | ——a 
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Get the facts about Taunton 


A city which serves manufac- 
turers with steam for power 
and processing as well as with 
electricity. Rates are very low. 
Attractive manufacturing 
properties offer desirable, 
low-cost floor space. 


Skilled labor available. 





No local tax on machinery 
State Tax $5.00 per thousand 


Send for Descriptive Booklet 
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to replace at present. 
alt Shortage Getting Serious 


Due to the almost complete destruc- 
n of the barley crop, the malt short- 
eis assuming serious proportions, may 
¢ distilleries into some sort of an 
eement for prorating the supply, but 

g his step is still in the talk stage. 
At Popular reports that poor grades of 
entirely satisfactory for distill- 
are scouted as absurd. 
aims made by leading distillers that 
ey are using “the highest grades” of 
m for their product are quoted by the 
Distilled Spirits Institute in support of 
¢ assertion that drought-parched corn 
tt be used for making marketable 
that consequently the “‘rea- 
of such corn is not a 


N ITPOSCS 


hisky and 


pnable price 


om grown for distilling in Kentucky, 


w not suttered greatly from drought. 
nis “t corn makes the best whisky 
nd has a pedigree of its own. It was 
iginally brought over to this country 
fom Spain as feed for a cargo of Span- 
ancestors of the American 
tule. The strain has been improved by | 
¢ lime content of the water in the 
Os where it is grown 
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Do you enjoy 


a puzzle 





in arithmetic ? 





Assuming that death terminated 


Work this out! 


your income, how long could your family subsist 


without it ? 


IF THE ANSWER SEEMS WRONG, 
LET US HELP YOU WITH YOUR 
PROBLEM. 


THE PRUDENTIAL 


INSURANCE COMPANY OF AMERICA: 
EDWARD D. DUFFIELD, PRESIDENT HOME OFFICE, NEWARK, N. J. 
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Holding your own as a 
business executive— 


clarified 
and made 


easier 
by these books 


a is nothing sadder than the cases of star performers in pro- 
duction, in sales, accounting, or other departments of business practice, who fail 
to take hold when faced with executive duties and opportunities. The problems 
of analyzing, deciding, planning, and administering involve broad fundamentals 
that, consciously or otherwise, the successful executive uses every day. And to 
provide a comprehensive, adequate treatment of these principles, is the pur- 
pose of this library. 


THE BUSINESS EXECUTIVES’ LIBRARY 


7 volumes, 5} x 8, 2013 pages, illustrated 


ERE is a set of books that deals only with the principles and techniques peculiar 

to the successful handling of executive problems in any line of business. Here are 
books that you can use to clarify your conceptions, and make more effective your 
handling, of the problems of thinking, planning and directing—in short, to get a real 
grasp on the reins of successful executive leadership. 


These books give you the seven fundamental principles upon which executive success 
depends: 1. Know yourself and how to lead others. 2. Know your own business and 
business generally. 3. Know how to organize and manage your own department or an 
entire organization. 4. Know how to budget and forecast and plan for the future. 
5. Know finances and how to make full use of youn bank. 6. Know how to talk con- 
vincingly—how to sell your ideas and influence others. 7. Know how to think—how to 
analyze problems and arrive at correct solutions. Step by step this Library takes up 
these basic principles and shows how they may be mastered and applied. 


Subjects covered in the Library 


In these books you will find clear statements on the fundamentals of business organiza- 
tion—good management, without friction, lost motion or inefficiency—selection and 
training of men—economics in business—curtailing overhead without loss of eficiency— 
maintaining self-confidence—raising organization morale, and a host of other subjects 
that are vital to you today. 


10 days’ free examination; small monthly payments 


How the books fit your own individual case may be determined from an examination 
of the books themselves. They will be sent on receipt of the coupon below. Should you 
decide to keep them and employ their many helps, then send only your first small remit- 
tance, and the balance in monthly payments, while you use the books—paying, in all, 
actually less than you would if the books were purchased individually and without the 
installment payment privilege. See how they can serve in aiding your own progress. 
Mail the coupon today. 





McGRAW-HILL BOOK COMPANY, INC. 
330 West 42d Street, New York, N. Y. 
Business Executives’ Library, 7 volumes 


10 days of receipt I will send $1.50 
books postpaid 


for 10 days’ free exam- 


postpaid, 
until $17.50 


Send me the 
enc € $2.00 monthly 
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first definite step 
the equivalent of 
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market. Moreover, 
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They Want Luxurie 


As British confidence picks u 
people go in for jewels, cost 
cars, and polo. 


LONDON (Business Wi 
“The £500-a-year men 
wives jewelry presents 
£50 in greater numbers t 
years,” says an official of 


| Development Board of 


“The £10,000-a-) 


trade. 


| giving more £1,000 present 


Luxuries are in demas 


now, because the recent 
|trade figures has increased 
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fidence, and as a result tl 
spending more freely. Th 
expensive Cars, antique SilV 
orchids. 

“The improvement in 
marked,” says an officer of Nat 
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Buying is not only bigger but 


enificant of all signs 
ceat be in the luxury game 
t Business and professional peo- 
torate means, hitherto barred 

ie expense, are eagerly 


g schools have never 
and roadhouses, on 
lel, are flourishing. 


urists for Coal 


ermany Offers Austria this 
. 
wap, and meanw hile uses a big 
ax as pressure. 


(Bu Week Bureau )—If 
wil German coal, she can 
ists 
wrist trafic agreement 
by the two countries as 
the political treaty of 
wi was supposed to end 
er-strife’ between the two 
speaking peoples. To the Nazis, 
so-called “Aryan” Ger- 
. sock anywhere, whether in other 
tries or overseas, is still 
1 brother and must be 
to p the fatherland. But 
hard job to convince 


the political and military 
treaty has not removed 
ses of tension, so the commercial 
is not yet complete. The 
use of Austrian resentment 1s 
tive 1,000 marks tax levied 
German government on Germans 
Austria. Immediately after the 
trade and tourist agree- 
German press announced that 
would be removed at once so 
rman tourists could go to the 
other parts of Austria before 
of the touring season. The 
iy, however, the government 
hese hopes by declaring that 
for the removal of the tax 
be announced Jater. 


hat It Means 


means that the tax will be re- 
after Austria agrees to the Nazis’ 
t how German tourists should be 
vith Austrian exchange. 
rists against coal” is the formula 
he German government in its 
lations with Switzerland, and the 
la is proposed in the talks 
Austria. The maintenance of the 
narks tax is nothing but a means 
ressure against Austria to force her 
uke larger quantities of German 
a. The Austrian exchange paid for 
al would be used to cover the ex- 
{ Germans in Austria. 
And Austria needs German tourists 
than higher German import quotas 
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Don’t let another winter catch you unprepared—trying to heat 
your factory or store with worn out, leaky pipe coil or radiators. 
Large space heating with cast iron radiators is obsolete, wasteful, 
costly! Cut down those big fuel bills...do away with the repair 
bills, too. Get better, faster, thorough and more even heating with 
Modine Unit Heaters. 

Suspended directly from the steam line ...overhead and out of 
the way... Modine wastes no valuable revenue-producing space. 
Heat is delivered downward to the working zone ...readjustable 
louvres directing it to the area where needed. No cold floors... no 
overheated walls and ceilings. 

Strategically located, Modines eliminate cold spots... and drafts 
caused by frequent opening of entrance doors. And there's no wait- 
ing for Modines to warm up. . . mornings, or after week ends... turn 
on the Modines, get heat at once. 

Modines cost far less to install . .. are more economical to operate 
... better looking, too. That's why More Modines Are Sold Than 


Any Other Unit Heater. WRITE for Catalog 236. 


MODINE MANUFACTURING COMPANY 
1220 17th STREET, RACINE, WISCONSIN 


HEATING, COOLING AND AIR CONDITIONING FOR IN- 
DUSTRIAL, COMMERCIAL AND DOMESTIC APPLICATION 
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Business Abroad 





Gold bloc suffers shock through costly French arma- 
ment program, necessitated by Hitler’s huge army. 
Spanish Fascists announce drastic socialist program. 
Manchester cotton imports set record. 


WAR costs money, among other things, and this week world trade and finance again 
felt the effects of the money costs of war and of military preparations. The run on 
the gold-bloc currencies was mainly due to the fear that the French franc would 
be devalued, and the main new cause of this fear was the French four billion franc 
rearmament program, which was made necessary by Hitler's enormous increase 


in his armed forces. 

Confidence in the franc was also im- 
paired by the new wave of French stay-in 
strikes, and this was chiefly due to the 
demands of workers that France apply the 
rules of international law by selling 
armaments to the friendly, elected gov- 
ernment of Spain. 

Nobody denied that the Spanish rebels 
had been getting ample supplies from 
the dictatorial government of Portugal, 
which had apparently been getting them 
from Germany and Italy. There were in- 
creasing demands in Britain for pressure 
to make Portugal cease its shipments, 
which violated international law and im- 
proved the chances of the rebels, who, if 
they win, will surely lineup with Italy 
and jeopardize Britain's Mediterranean 
route to India. 

Fascists Fight Capitalism 

Meanwhile the wing of the 
rebels announced a program of state so- 
cialism, called ‘National Syndicalism.”’ 
This includes repudiation of capitalism ; 
nationalization of all public services 
(there is a $60,000,000 American invest- 
ment in the Spanish telephone system) ; 
government controlling 
division of larg« 


fascist 


a totalitarian 
every phase of activity; 
estates, probably without compensation ; 
and several other radical proposals 


In many respects this program is more 


radical than that of the Spanish Socialists. 

German business is alarmed by the 
shortage of raw materials and of foods. 
The government has prohibited all saus- 
age manufacture for three weeks 

The Nuremberg convention of the 
Nazis produced additional alarm, with 
its practically undisguised emphasis on 
preparations for war against Russia in 
order to seize more territory 

All Germans recognize that this war is 
the central part of Hitler’s foreign policy. 
It is repeatedly advocated in his auto- 
biography, which also suggests a German- 
British-Japanese military alliance against 
the United States. 

Imports of raw cotton landed at the 
Manchester docks during the cotton sea- 
son that ended in July set a new high 
record, just short of a million bales 
American growers expect to sell less cot 
ton abroad than they did last year, despite 
the high world consumption. 
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The Manchester imports amounted to 
961,879 bales, which easily eclipsed the 
previous record of 890,946 bales, estab- 
lished in the 1919-20 season. 


Great Britain 


End of coal strike threat is help 
to business. Bank clearings set 
new high. 


LONDON (Cable )—Cancellation of the 
threatened coal strike in South Wales 
reassured business this week, as it was 
feared that a big strike in a well-organ- 
ized industry would spread to other 
industries, much as the recent French 
strikes spread. 

The end of the strike threat helped 
iron, coal, and steel shares and those of 
the Great Western Railway, which 
serves the coal areas 

A drop of 66,000 in unemployment 
was announced this week, making 
500,000 back at work since last year. 

Oil shares are still a feature in the 
market. But the main turnover is in 
home industrial shares, because of arma 
ment orders. The international outlook 
still checks buoyancy. 
bank clearings set a 

£2,245,889,000 _ sterling 
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THE ROAD TO EMPIRE—Italy goes about the job of tying its new empire togethe 
by building modern roads through the deserts and mountains of Ethiopia 
plements are primitive, but the big jobs are done with up-to-date machinery 
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ence on the German railroad that runs to 
the free city of Danzig, now almost 
wholly controlled by the Nazis. 

The new railroad was for some time 
financed by France, but after Poland drew 
nearer to Germany, the French withdrew 
their support. Now Poland is hard up 
and unable to get help from Germany, 
whose finances are in an extremely grave 
condition. So Poland draws near to 
France again, and the old financing ar- 
rangements are renewed. 


Germany 
Nazi convention worries busi- 
ness. Raw materials short; 


sausage manufacture stopped. 


BERLIN (Cable)—German business this 
week nervously watched the annual con- 
vention at Nuremberg of the National 
Socialist German Labor Party. The em- 
phasis given to: Bolshevism as a world 
menace simply meant that the Nazis are 
trying to line up foreign allies for the 
attack on Russia which they have long 
been planning. 

The Franco- Polish rapprochement 
and the French loan for Polish rearma- 
ment are viewed gloomily here 

Significantly, while the Franco-Polish 
military negotiations will probably be fol- 
lowed by a new Franco-Polish trade 
agreement, Polish exports to Germany 
were curtailed by 75% of normal in Sep- 
tember, owing to the unsatisfactory work- 
ings of the trade and clearing agreements 
concluded a year ago. 


Sausage Is Verboten 

The German government has forbid- 
den the manufacture of all kinds of 
wurst (sausage) for three weeks as from 
Sept. 1. This is an ominous sign of the 
food shortage, growing worse with the 
approach of winter. It makes a greater 
impression on the consumer than all the 
rosy statistics on hog population, etc., 
drawn up by the food industry. 

Last week the Continental Rubber 
Works at Hanover, Germany's largest 
manufacturer of tires and other rubber 
goods, had to close down for a day be- 
cause all stocks of raw rubber were ex- 
hausted. The Reichsbank had to put 
2,000,000 marks at the disposal of the 
company for immediate purchase of 
rubber in London. The incident, though 
never reported in the press, caused a 
sensation in industrial circles. 


Soviet Union 


Russia will help sustain plat- 
inum prices. Air route to 
United States held likely. 


Moscow (Cable )—Charles Englehardt, 
president of the American Platinum 
Co., this week discussed with Sergei 
Kolmanovsky, head of the Soviet 
Platinum Export Trust, the question of 
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world production of platinum and the 
maintenance of the world price. The 
Soviet Union is now the leading pro- 
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airdrome and a permanent station on 
Rudolf Island, which will be the 
northernmost Arctic station, only 200 
miles from the Pole. 

Further exploration of the Bureya 
region bordering Manchukuo _ has 
definitely established the existence of 
rich mineral resources, with coal de- 
posits estimated at three billion tons uf 
Russia contemplates establishing in this structure. As so em 
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Learn to Run Machinery 


Russians are becoming machine- 
minded. More than half a _ million 
peasants were trained in special courses 
this year to operate tractors, combines, 
trucks, and other agricultural machinery. 
A quarter of a million were trained as 
veterinarians, and 68,000 in the opera- 
tion of adding machines as bookkeepers 
for collective farms. 

Among the Moscow recruits entering 
the army, there are 280 pilots, more f 
than a thousand engineers, 10,500 . 
machinists, 25,000 sharpshooters, hun- 
dreds of parachutists, and many wire- 
less operators. 
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ADD TELEVISION—Still a long way off, 


as far as ordinary use goes, television is 






now close enough for demonstrations in 







several countries. The camera and com- 
plicated tower at right are part of the 80,0 
British station at Alexandra Palace, Lon- cardi 





don; below are television receivers shown 


at the Berlin radio exhibition last month, 
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un develops chemical and 


omobile industries. Man- 
kuo controls imports. 
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ilize her economy. 
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strengthen her chemical industry, 

sow ranks fourth in world pro 
/ She is cutting down the im- 
of products used by her aromatics 
‘and is substituting camphor 
Jucts oils as raw materials. 
cover, the long-planned Japanese 
He union has at last been fully 
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ides for the open market. The 
t for the year that began Sept. 1 
be 80,000 metric tons. 
carbide union is significant as a 
forerunner of similar organiza- 
other branches of the chemical 
ty, and perhaps for the industry 
whole. The outcome in a few 
may be a cartel, formed by several 
companies; or it may be a single 
nding producer, comparable to the 
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Helps Auto Industry 


pan is also trying to increase her 
mobile production, with the help 
he new Automobile Control Law, 
Mm grants manufacturers a five-year 
pption from income taxes, as well 
her privileges. Several companies 
fto make light cars at a price to 
pete with Ford and Chevrolet. Some 
Wacturers of baby cars will produce 
| models. 
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 Newarect-& oe 
TRUCE TO THIS—Recent agreement between quarreling factions of North and 
South China put at least a temporary end to demonstrations of stadents who sym 
pathized with the South Chinese demand for resistance to Japan. At Shanghai 1,500 
students paraded in railroad yards, shouting anti-Japanese slogans and demanding war 
tariffs, and provides that foreign manu will have a minimum ¢ ipacity of 15,000 
facturers in Japan may continue operat- bbl. of crude a day. It will cost sever 
ing on the same scale as of Aug. 9, million dollars and will be b 
1935. Nevertheless Ford announces local labor 
that it will build a new factory. Ford is A threatened strike of 40,000 to 


also thinking of increasing its assemblies 
of Japanese cars. 

Manchukuo announced that it 
will completely control imports and ex- 
ports. Wheat, wheat flour, and 
rice are the first articles listed under the 
new regulations 

Australia will try to find and develop 
oil make herself inde 
pendent of foreign supplies in war. 


has 


wool, 


resources, to 


Latin America 


Standard of N. J. gets big Ven- 
ezuela concession. General 
Mexican oil strike averted. 


AMERICAN oil interests are getting large 
concessions in the new eastern field of 
Venezucla. Socony- Vacuum obtained ex- 
ploration and exploitation rights in 
750,000 acres recently (BW’—Sep 
p.47), and this week it was announced 
that the Standard Oil Co. of Venezuela, 
a subsidiary of the Creole Petroleum 
Corp., which in turn is a subsidiary of the 
Standard Oil Co. of New Jersey, had ob- 
tained a concession of about a million 
acres. 

Both Socony and Standard have agreed 
to build large refineries in Venezucla 

Standard now has three small refineries 
in Venezuela, with a combined daily ca 
pacity of 9,000 bbl.; but most of the 
Standard crude-oil production in Vene- 
zucla has been transported to the island 
of Aruba for refining. The new plant 


+0, 


50,000 oil workers in Mexico, att 
nearly all the producing compan: 
the country, was averted this weck wl 
British-owned Aguila (Eagle) P 
troleum Co. ended the three-n 


of its 700 workers by 


the 
ronth Strike 
agrecing to th 


wage demands a few hours before tl 
time set for a sympathetic strike 
The Pullman Co. also settled a disput 


nanas 


with tts employces by granting de 


for higher wages paid vacations am 


ical 


weekly holidays. med services, an 
sick leave with pay 

Despite labor difficulties, the Mexican 
oil industry is increasing its production 
In the first produ 
19,606,703 bbl. this year compared wit! 
19,182.48? last year | 
to 13,214,526 bbl., against 11,143.87 


last year. Refining has also increased 


six months it 


Exports amount 


Arms Sales to Argentina 


Argentina bought war materials fro 
the United States in August to the amount 
of $165,514, which was only $1,000 less 
than the purchases from Germany, our 
biggest arms customer last month 

Former Minister of Fiaance Alberto 
Hueyo has been in New York, discussing 
the possible refunding or partial retir 
ment of the $235,000,000 Argentin« 
long-term debt outstanding in the United 
States. 

Several fascist leaders in Brazil, plan 
ning to overthrow the government, have 
been arrested. A bill has been introduced 
to outlaw the fascist organization 














Money and the Markets 






Blue Skies is the theme song in the street, as business 
men point to solid prospects for continued recovery 


gains. 


Data from many sources indicate excep- 


tionally strong outlook for fall. 


NEVER since 1929 have skies been so blue, business men and prognosticators 
so confident, or stock traders so cocky over the outlook. They are pointing to 


August’s exceptional showing, 


to the forecasts 


for autumn business, to the 


modest but growing bulge in the public pocketbook, and to the will to spend. 
So the men of the marketplace returned from their long Labor Day weekend 
and promptly pushed the industrial stock averages into new high ground since 


1931, rails to the best prices since 1933. 
True, it wasn't a very rugged advance, 
and it attracted the inevitable profit- 
taking; and volume didn’t set any 
records. 


Entirely Too Simple 

It was just a bit too easy—to add up 
the business news. It takes diligent search 
to turn up anything that is not favorable. 
Many commentators are expressing some 
surprise at the dearth of negative factors 
—business and the markets alike are tak- 
ing politics lightly while the drought 
hasn't blighted farm income and has just 
about been forgotten. 

Symptomatic of the business improve- 
ment was the Bell System's August gain 
in connected phones. It totaled 68,000, 
the best ever recorded for that month. A 
year ago there was a gainof 27,200, while 
in both June and July this year the rise 
was about 28,000. The system has added 
481,300 stations so far this year against 
206,300 for the like 1935 period 

Trade diagnosticians watch these fig- 
ures for what they tell about business ac- 
tivity and of the individual's ability to 
pay for a ‘phone in his home. But Amer- 
ican Telephone & Telegraph stockholders 
have an added interest—interest in the 





stability of the $9 dividend. Pacific Tele- 
phone & Telegraph has just raised its 
rate to $8 a share annually from $6. As 
the parent company derives its income 
from such payments, increases by the 
operating companies fatten the profit and 
loss account. And Western Electric, 
which after a five-year lapse came back 
into the dividend paying column with 
5O¢ a share three months ago, voted 
75¢ this week. 

Other business news has much the same 
flavor. Railroad carloadings are at the 
best level since the fall of 1931—-New 
York Central's were the best since Oct. 6, 
1931. August merchandising results 
show wide gains over a year ago, although 
most couldn’t duplicate the July increase 
which caught the Pulk of the bonus bulge. 
Typical are Woolworth with an August 
gain of 7.5% against in July; 
Montgomery Ward with 20% against 
26.3%. 

The steel industry continued its good 
showing with August ingot output (that 
was the month when the summer slump 
was supposed to hit) of 4,195,130 tons 
against 3,922,731 in July. August was 
the best month since March, 1930, ac- 
cording to American Iron and Steel Insti- 
tute figures. Moreover, operations con- 
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Underwood & Underwooa 
ER VISITS—Paying another of his 
on the Treasury, Dr. Jacob Viner 


; over the tax setup for See. Morgen- 
w. The University of Chicago profes- 
passed time in Washington a 
ple of years ago, then returned to 
hing; now he is back in the capital to 
duct a study of taxes. 


some 


y and elevated the 


properties ot 


jk!yn-Manhattan Transit Corp. and 
gh Rapid Transit Co. Hear- 
s opencd betore the State Transit 


it the transit stocks just 
the grade in Wall St. 
00,000 deal, known high- 
as “unification,”’ has been ‘‘on 
too often. Whenever 
rs in the past tried to ride the 
t stocks to a quick profit, they found 
ves spilled and broke on a politi- 
But now, to listen to the 
ers, everything is all set. 
Mayor Hylan, the fighting 
s not alive to rail against a 
itic steal by the traction interests.” 
is former ally, Cornelius M. Sheehan, 
raise a fuss, but his voice is neither 
s articulate 
irket doubts. Under the 
n, Manhattan modified 
et $42 a share in 43% sec- 
bonds of the prospectively 
ganized Board of Transit Control, yet 
shares were kicked about 
Interborough common is in 
ix, hopping up and down 
ind when the plan price is 35 
ent through the “unification” group, 
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these discrepancies between market and 
urchase price exist. Explanation ? 

Well, the plan has not gone through 
yet; there will be plenty of haranguing ; 
unification has had a long record of fail- 
ure in New York City; the Transit Com 
mission and the Board of Estimate must 
consider the program. Only the security 
holders seem prepared to sign on the 
dotted line. Then, there is this further 
consideration. The Board of Transit 
Control is a new body; a quasi-public 
unit; politics may obtrude at most 
pleasant moments even if the scheme 
finally passes the and the 
Board of Estimate. 

Thus, the question arises: What will 
Board of Control second mortgage bonds 
be worth in the bond market ? 
will be unseasoned ; it will be subject to 
ups and downs of transit revenues. That's 
one side. 

On the other, the argument is that th« 
bonds, though a second mortgage, will be 
amply protected by indicated earnings of 
the proposed new system—2.40 times, 
the statisticians note. Also, the bonds will 
be legals for fiduciary funds and will be 
exempt from New York State taxes pos- 
sibly from federal taxes. But this last re 
mains to be seen. 

High spots in the commodity markets 
this week were cotton and copper. Th« 
government put the Sept. 1 cotton crop 
estimate at 11,121,000 bales 
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commission 
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12,481,000 bales on Aug. 1. That 
drought has done in the Southwest 
estimate was much lower than 
the private predictions and sent prices 
soaring $3.50 a bale. In New York, 
Worth Street markets reported turnover 
of 15,000,000 yards ol print cloth yarn 
fabrics (about two-thirds of a week's pro 
duction) late Tuesday 

Copper prices abroad topped the Amer- 
ican price of 9j¢, inviting exports, but 
producers undertook to handle the situa 
tion as the big companies did in this 
fortnight Production 


country a ago 


schedules will go up 5% on Oct. 1 in the 


effort to prevent higher prices which 


would endanger control of output 


Poor Reserve Banks 


With government bonds up and 
expenses high, they can’t earn 
their dividends. 


THE plight of the Federal Reserve Banks 
came out into the open this week. Her 
are the banking mainstays of the nation 
financial structure—not covering tl 
dividends. It's all because government 
bonds are bouncing to new highs and 
the income that the Reserve System gets 
from $2,430,000,000 of U. § 
tions is a measly 1.45% 
Dividends are being paid only beca 
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A Manufacturer 


—increased his purchases and his profits 
— saved $7,500 in cash discounts, throu gh 
LAWRENCE SYSTEM 


Your business, too, may benefit 


If you can profitably use additional 
working capital, it will pay you to 
learn more about LAWRENCE SYSTEM. 

This system offers an inexpensive 
route to quick loans. It is used in con- 
nection with established bank credit 
—has full banking approval —and 
makes possible an in- 
crease of 200% to 300% 
in borrowing Capacity. 


LAWRENCE 


Itdoes not interrupt normal business 
proc edure, 

That's why manufacturers, pro- 
ducers and jobbers of more than 150 
different products use this system 

Write today for full information. 
Just address department D-5 of the 
nearest LAWRENCE of 
fice. You do not obligate 
yourself in any way 


SYSTEM 
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| it is hoped that eventually earnings will 
encompass payments. But the banks that 
own the stock in the system cannot rely 
too heavily on any immediate expansion 
They themselves must become custom 
ers, before the system can make money 
Before the depression, Reserve banks 
realized substantial income from redis- 
counting the commercial paper of their 
members. Since that time, commercial 
borrowings have declined; and even if 


been touring the 
ings can be im; 
ment bond intere 
against a rise in 
expedient 
costs. 
Only two banks 
dividends in the 
dividends of § 
$153,000: Atlar 
margin over $1 | 


would 


they were to increase, the excess reserves commercial bank 
of member banks, amounting to some tions have beer 
$1,900,000,000, would still be a barri service’’ expenses 


cade between the owners of the Reserve 
System and the system's profits. 

In this instance, the stockholder’s 
banking interest is opposed to his own- 
ership interest. The less he borrows from 
his Reserve Bank, the fatter will be his 
income account. 

For the first half of the year, the 12 
Reserve Banks reported net income of 
$3,278,000, which was $4,000,000 less 
than first six months of last year. A drop 
of $3,100,000 in income on U. S. securt- 
ties accounts for the major part of the 
decline 

After dividends of $3,921,000 were 
paid out, the system had a deficit of 
$643,000. Because the results are so 
doleful, Joseph A. Brodc rick, one of the 
governors of the Reserve System, has 


ber banks is 
postage 
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expense 
of ] } 


$14,744,000 


tota 


Because of diff 
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market committee of 1 
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be proportioned amo 
however, will only t 
deficits after divider 
crease earnings. Bef 
can hope for divide: 
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STOCK TRENDS BY MAJOR GROUPS 
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friend pays twice that price, 
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> a simple, sturdy defense. 
tells her, ‘‘a dollar is 

but a good cigar is a 


be puts Ul 


en estimated that the weather 
; forecasts are right 879% of the 
But 13¢¢ is a big and unlucky 
People take the suc- 
but remember the 


; rror 


fone orante 
rf inted 


EpwARD KASNER of Columbia 
applied a rare geometrical 

e to the horn angle, in which 

nore curved lines branch out of 
point, and discovered that 

rts. when added up, amounted to 

t he whole. Prof. Kasner 
ould communicate the technique at 
he to bookkeepers, accountants, and 





bmpany treasurers. It ought to pro- 
de a convenient flexibility. 
Day” is the name of an anti- 


posevelt booklet, and 1,300,000 copies 
it are said to have been sold. Who 
1 suppose are the 1,300,000 buy- 
they don’t exist. This is 
ladrennial time of enormous circu- 
political tracts. Joseph P. 
s written “I’m For Roose- 
ther books supporting or op- 
sevelt or Landon keep run- 
into political 
rs. That’s where the orders 
many of them before pub- 
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is of copies of a book will 

ted where they'll do the most 

A pamphlet may be bought by 
ndred thousand and mailed out 
nanded in at every door. The buy- 
but the readers many. Even 


itorially Speaking— 


more numerous, however, are the non 
readers of a pamphlet they get frec 
You may pump water to a but 
you can’t make him drink 


horse 


LAYMEN aren't sufhciently impressed 
by the marvelous improvements in 
dentistry. There are endless things to| 





be learned every time the dentists have | 


a convention. Returning from the last 
national convention, a delegate submit 


ted his expense account to the county | 


dental association. ‘What feature of 
the convention impressed you most? 
asked the chairman of the financial 
committee. “Mr. Chairman and gen 
tlemen of the committee,” replied the 
delegate, “I learned, much to my amaze 
ment, that for the past 15 years I have 
been using too much bitters and not 
enough rye in my Manhattans.” 
You can't The latest 
thing is the broadcasting of the boom 
of the big guns at the battles in Spain. 
And so some time in the next few years 
you may be sitting comfortably at the 
radio, a highball in your hand, while 
you listen to the cannon overseas, and 
wonder whether the last shell ripped 
the legs off your son or younger brother, 
or killed your nephew, or condemned 
your grandson to spend the rest of his 
life in one of those hidden hospitals for 
men with mutilated faces 


stop progress 


ONE way to make a living is to assure 
people you are an authority on cco- 


nomics, and try to get them to accept | 


your advice. Another way is to call 
yourself an astrologer and say, as an 
“astro-economist” said at the astrologers’ 
convention in Chicago: “Inflation is 
a specific danger in 1941. In the mean- 
time, consumer demand, replacements, 
and the credit expansion base already 
formed constitute the basis for business 
expansion in 1937 and 1938.” 

You don’t need any better line than 
that to get by as an astrologer. For 
the near future, stick to commonplaces. 
Save your bold predictions for the long 
term. And as your money rolls in, 
consult a good investment counselor on 
how to increase it. 


Gary Cooper plays a brave young 
American, O'Hara, in “The General 
Died at Dawn.” Another character in 
the movie is an English reporter, and 
O'Hara has no use for him. “You can 
buy him for a bag of salt,”’ says O'Hara. 
The réle of the despised English re- 
porter is played by the American novel- 
ist, John O'Hara. 

Happy days are here again. At the 
opening night of Guthrie McClintic’s 
production of “Hamlet,” the best seats 








will sell at $6.60 








Wanted 


s . 
a Sales Executive 
An old established company, the 
largest in its industry, needs an 
executive officer to take charge of 
sales work. 
This 


thing 


man should know some- 


lumber, about 


work 


He must be 


about 


con 


struction and building ma 


terials. an executive 
who can build a sales organization 


sell 


he can 


—who can and who has 


shown that manage men. 


Probably he should be a Protestant 


with very moderate habits, a family 


man, a gentleman—like the others | 


in this company. A college grad 


uate, of course, about 38 or 40 
vears of age, and not afraid of 
traveling. And he must have 


proved before this that he is worth 
a good five-figure salary. 


Preliminary correspondence may 


be addressed in confidence to 


RUSSELL T. GRAY 


205 Wacker Drive, Chicago 














SOUTH 


AFRICA 
S$ BOOMING 


South Africa is enjoying a wor- 
derful prosperity. Money is 
being spent freely for all the ac- 
companiments of progressive 
modern life and American prod- 
ucts have been liberally bought. 


South Africa is a country to 
visit for business reasons, as well 
as a marvelous land for sight- 
seeing. 

Here are majestic Victoria 
Falls; Kruger National Park, the 
world’s greatest game reserve; 
the gold mines of the “Rand” 
and the Kimberley diamond 
mines; the mysterious Zimbabwe 
ruins, the tomb of Rhodes, the 
“Empire Builder”; the Cango 
Caves; Zulus and their primitive 
tribal life; and Alp-like moun- 
tains, delightful seaside resorts. 





Modern transportation by rail, 
airplane and motor car, a splen- 
did climate and charming hosx- 
pitality, make traveling in South 
Africa delightful. 

See the Empire Exhibition at 
Johannesburg September 15, 
1936, to January 15, 1937. In- 
elusive Tours at special rates. 


DETAILED INFORMATION FROM ALL 
LEADING TRAVEL AND TOURIST 
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Ripe for Investment 


Bank deposits have increased so stead- 
ily and heavily that they are now 
nearly as large as they were in 1929. 
An enormous amount of idle funds 
has accumulated. But they are not 
likely to remain idle much longer, and 
in fact have already begun to flow into 
investment channels, because of the 
growing confidence in the business fu- 
ture. 

The time for extreme caution is 
over, and the desire to get a return 
will force depositors to invest their 
money, instead of leaving it in the 
banks, which no longer pay interest on 
demand deposits. 

The constant increase in the balances 
of large depositors, especially finan- 
cial institutions <nd individual inves- 
tors, has been demonstrated by a 
survey recently made under the super- 
vision of the Federal Reserve Board. 
Nearly 9,200 demand accounts in 98 
large member banks in 37 cities were 
examined to ascertain their balances 
on Oct. 25, 1933, and Nov. 1, 1935. 
In 88 of the banks, all accounts of 
more than $100,000 on either date 
were examined; in eight larger banks, 
all accounts of more than $250,000; 
and in the two largest banks, all ac- 
counts above $500,000. 

These 9,200 depositors had balances 
on Nov. 1, 1935, of about five and a 
uarter billion dollars—nearly half 
ee total deposits in the banks. In two 
years, the balances in these 9,200 ac- 
counts had increased about 50%. 

What is particularly significant is 
the ratio of increase in the financial de- 
posits of individuals and of insurance 
companies and other financial compa- 
nies, excluding banks, but including 
deposits by the trust departments of 
the reporting banks. “These depos- 
its,” says the board, “represent funds 
held almost entirely for the purpose 
of investment. They exclude business 
accounts, such as those of concerns and 
individuals engaged in the production, 
transportation, and selling of goods, 
or in public utilities or other service 
industries.” 

Of the total sum in the 9,200 large 
accounts on Nov. 1, 1935, the financial 
deposits amounted to slightly more 
than one-third. But their share of the 
increase in the two-year period was 
nearly one-half. 

Earmarked as they are almost en- 
tirely for investment, it is clear that 
these financial deposits must soon be 
used for that purpose. They have been 
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kept idle because of the fear that to 
put them to work would be risky— 
that a sudden relapse would wipe out 
most of the recovery of the past year 
and a half. But this fear has been 
rapidly vanishing, and the improved 
financial condition of the government 
should help to dispel it entirely. Re- 
covery is here. It is a demonstrated, 
an accomplished, and a continuing 
fact. Business is earning profits, and 
the desire to participate in them will 
impel bank depositors to invest an in- 
creasing share of their money. 

This will raise the tide of recovery 
still higher; will make it easier for cor- 
porations to get financing for expan- 
sion purposes; will ensure the contin- 
uing cheapness of money, which is 
always a wholesome factor in a recov- 
ery period: and will give body to the 
securities market, since idle money, 
awaiting its chance for bargains, will 
rush in with buying orders whenever 
prices drop, and thus will tend to 
check the downswing. 


No Further Reason 
To Advertise Speed 


The directors of the Automobile Man- 
ufacturers Association have decided to 
recommend that all mention of the top 
speeds of automobiles be eliminated 
from advertising. Every automobile 
manufacturer ought to abide by that 
recommendation with the utmost will- 
ingness. It is unlikely that many sales 
will be lost because speed is not 
boasted of; but it is certain that boasts 
of speed will intensify the agitation 
for such legislative remedies as auto- 
matic speed-controllers. 

The manufacturers say that “pres- 
ent-day top speeds represent that extra 
margin of safe performance ‘essential 
to normal operating speeds.” Every 
car has that extra margin now, and 
every driver knows it. Hence he no 
longer need be told that a given car is 
fast enough to be safe in emergencies. 
Sales competition on a speed basis has 






















































lost its former ju -EPT. 


, cation 
being an advantage i: ha 
. . S becom, 
danger to the indust:y, by mak 9 
en / . ° 4 | 
strictive legislation 1) )r¢ possibj’ 
It is a wise industry that 
how to restrain itself for jn, 
ts 
good, and a fortu: industre 4 
. ay 
can put its knowledge into », 
. . . a 
Sometimes, as in the case of i kn 
. . - 
industry, there is such multitug 
producers and of lependenr 


dors that it is hard ; 
general cooperation. 
The automobile j; 


bring abou 


IStry is y . 
alert, mentally flexible,’ and § 
sighted. It has alway kept in 


with the public mind 
able than most industries to devig 
few common-sense rules of public pg 
icy and to apply them wisely » 
unremittingly. 


ind it is bens 


Possible to Balance 
Next Year’s Budget 
The cold figures of President Rogg 


velt’s revised budget show that jj 
possible the budget will be balans 
in the fiscal year 1938, which bess 
July 1, 1937. 

Mr. Roosevelt expects revenues 
$5,666,000,000 during the presen 
fiscal year. All the regular expendi 
tures, plus those for AAA, ((C 
and social security, are estimated g 
$5,617,000,000. Thus there will be; 
surplus of $49,000,000, if all the maig 
relief expenditures are left out of x. 
count. Besides, there is $580,000.04 
of debt retirement money that can} 
diverted to other purposes. Add thir 
to the $49,000,000, and you ha 
$629,000,000 available for relief. 

Suppose all the non-relief expendi 
tures are the same in the next fisal 
year, and that business remains s 
good. Then we can assume a $5,666; 
000,000 revenue, plus an addition 
$250,000,000 arising from the new 
taxes but not available in the presen 
year. Add that $250,000,000 » 
$629,000,000, and you have $879,000; 
000 that can be used for relief, withor 
unbalancing the budget. 

But business should be better net 
year; revenues should be up; ther 
should be more employment and les 
need for relief. Im that case budge 
balancing should be fairly easy—pr 
vided President Roosevelt or Pres 
dent Landon does not yield o 
demands for more spending. 
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